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Representative jobs in which 
POZZOLITH Ready-Mixed 


concrete was used 


here’s what 


POZZOLITH 


is doing for 700 ready-mix 
producers...and can do for you... 


With Pozzolith in your concrete mix designs you gain these Parking Authority Garage, Philadelphia, Penna. Pozzolith 
adva ntages: Ready-Mixed Concrete supplied by Warner Co., Philadelphia. 


@ economies with Pozzolith are immediate and substan- 
tial. With a given set of materials, Pozzolith will pro- 
duce concrete of a given strength and workability at 
a far lower cost than is possible by any other means. 


you produce better quality concrete—concrete that has 
more placeability, is easier to finish and has less ten- 
dency to segregate. These are some of the benefits of 
Pozzolith concrete that reduce complaints and make 
for customer satisfaction. 


you produce concrete that has minimum shrinkage, 


low permeability and great durability, thereby build- Permanente Foundation Hospital, Los Angeles, California. 
ing owner good will. Pozzolith Ready-Mixed Concrete supplied by Graham 
Brothers Co., Los Angeles. 


@®»- get proven performance — more than II5 million 
cubic yards of concrete produced with Pozzolith for 
all types of jobs. 


Pozzolith adaptations permit rigid control of entrained 
air and adjustments in rate of hardening to precisely 
meet varied job requirements. 


with one type of cement and Pozzolith you are equipped ; 

to produce air-entrained concrete, high early strength , >, on ~$ 
concrete, “watertight” concrete, low shrinkage concrete teenies 
and low heat concrete. Central Hudson Gas & Electric Corp. Power Plant, New- 
burgh, N. Y. Pozzolith Ready-Mixed Concrete supplied by 


adding Pozzolith is easy and accurate with the push- stednen Welien Gutaveie Gh, iieetendhn:%: ¥. 


button dispenser. 


more than 75 full-time Master Builders field technical 
men provide valuable product-use know-how. One of 
these men on your team will assure maximum bene- 
fits to you and your customers. 


it’s for these reasons that over 700 ready-mix producers are em- 
ploying Pozzolith in “strength concrete” and commercial concrete. 


a eg 


if you are not already using Pozzolith, it will pay to contact your i 


local Master Builders’ man for information on getting started. Fanshawe Dam, London, Ontario. Pozrolith Ready- Mixed 
Concrete supplied by Red-D-Mix Co., Hamilton, Ontario. 


Kin yt 


“48 MASTER ‘{¢ BUILDERS © 


Division of American-Marietta Company 





MODERNIZE 
NOW......: 


UTMODED, worn equipment slows down 

production — cuts profits. Why not modernize 

with new High-Production Bergen equipment? 
For example, the new Bergen “Shock-Proof” Front 
Pallet Feeder, like all Bergen equipment, is WRITE 
designed to give you better block and higher production. for free literature & prices 
You'll surely want to know all about the new design or PHONE ‘‘COLLECT’’ 
features of the Bergen Front Pallet Feeder as well NUTLEY (N.J.), 2-7300 
as Bergen’s High-Production Tri-Matic Block Machine. 

* 





BERGEN MANUFACTURES A COMPLETE LINE 
OF BLOCK PLANT EQUIPMENT 


LIGHT-WEIGHT HOIST 
SKIP-HOIST 


MASTER CONTROL PANEL 
ZEROMATIC HEIGHT & DENSITY CONTROL MACHINE & TOOL CO., INC. 


MOLD REPAIR TABLE NUTLEY, N. J. 


and a full line of plant maintenance equipment, . 
parts, and repair service. Cable address; “BERGENCO” (Nutley, N. J 
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Herer why You Cam 
HAUL BIGGER LEGAL PAYLOADS 


BLAW-KNOX HiBey 


TRUKMIXERS mount 
on short wheelbase trucks 


‘-- 
LA as 
: BLAW-KNOX TRUKMIXE 
Le 


ORDINARY TRUCK MIXER 
fe —$$—$—$ 





Only Short Wheelbase MANEVVERABILITY gets into tight spots quickly 


Mounting the motor at the rear and the trucks. These exclusive design features allow 
transmission at the end of the combination you to haul extra payload every trip and 
pedestal water tank, permits center of weight make more trips per day with Blaw-Knox 
to be moved 20” forward so the front axle Hi-Boy TRUKMIXERS. With Hi-Boys 
carries maximum legal load and allows use mounted on shorter wheelbase, more maneu- 
of shorter wheelbase conventional cab type verable trucks, you get loads through traffic, 


onto the job site and up to the forms faster. 


Dozens of other practical, profitable fea- 
ae tures that assure best weight distribution 
BNWANGK and most efficient loading, mixing and deliv- 
ery, have been incorporated in 42, 5% and 

7 2 6% cu. yd. Hi-Boys. Have your nearest Blaw- 
Knox distributor explain them to you today. 








BLAW-KNOX company 


CONSTRUCTION EQUIPMENT DIVISION 
33 Charleston Avenue 
Mattoon, lilinois 





CASH IN on the DEMAND 


for Dur-O-wal 


@ Butt weld Dur-O-wal lies flat in the mortar 
bed .... handles fast .... provides 
crack control for every type of masonry wall. 





Trussed Design 
6 REASONS Butt Weld © Deformed Rods 


why Dealers Stock 
vro-wet a D-wal, 
DP LG 


e Dur-O-wal. is called for by name the Backbone of Steel 
for EVERY masonry wall 








e Architects specify Dur-O-waL 


e Dur-O-waL is an engineered product we 


Phone, wire, or write 
Dept. 5P for name of 


your nearest distributor. Sweets 
2¢/Ced 


e Dur-O-waL is a quality product 


e Dur-O-waL has a fast turn-over 


Dur-O-wol Div., Cedar Rapids Block Co., CEDAR RAPIDS, 1A. Dur-O-wal Prod., 
e Dur-O-waL is easy to handle Inc., Box 628, SYRACUSE, N.¥. Dur-O-wol of Ill., 119 N. River St., AURORA, ILL. 
Dur-O-wal Prod. of Ala., Inc., Box 5446, BIRMINGHAM, ALA. Dur-O-wol 
Prod., Inc., 4500 E. Lombord St., BALTIMORE, MD. Dur-O-wal Div., Frontier Mfg. 
Co., Box 49, PHOENIX, ARIZ. Dur-O-wal, Inc., 165 Utch St., TOLEDO, OHIO 
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Mattoon, Ililinois 


SLITH-I-BLOCK | aig 


more SI PEED! : 
more POWER! $1 
more PRODUCTION! fail = 


So "I 
Pe ‘ “ 
Pr pa . + = 
= ee a 
ihe me 


HYDRAULIC or 
AIR POWERED! 





ROTA-POSED® AGITATION MICRO-JUSTABLE® VIBRATION — 


BONUS QUALITY No Agitator Grids Needed — Calibrated adjustable weight 
Rearrange pins to any combina- allow accurate pinpoint ; 
ae tion of blocks — Fills mold in tion of any intensity desired 
a fraction of the time formerly from zero to maximum. 


Lira 1 Buoce ise: 


HYDRAULIC POWER PACKAGE GUIDED PALLET SUPPORT AND STRIPPER 


MADE ONLY ON THE | Produces 12.5% more power Extra heavy shafts guide pallet support and 
LITH-1-BLOCK MACHINE pete with other block pate. ga ot. rigidly in their eee 











UP TO 1000 BLOCKS PER HOUR 4-POINT HEIGHT CONTROL QUICK-CHANGE MOLD BOX 


10 Seconds per cycle — 6 Built in — at no extra cost — The entire machine can be 
cycles per minute. (Hydraulic the most positive height control changed from one size block to 
3-block machine — from actual on the market. another in a matter of minutes. 
block plant tests) 5 


LITH-1-BAR CO. HOLLAND, MICH. 
ES AND SERVICE THE WORLD OVER 


LITH-I-BAR COMPANY 
HOLLAND - MICHIGAN 


ONE PIECE OF EQUIPMENT OR A COMPLETE PLANT LAYOUT ADDRESS 


Send me latest bulletins on Lith-!-Block Machine. 


NAME TITLE 





COMPANY 








CITY & STATE 
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FEATURES FOR THIS MONTH 


Cold: Beet ee ks a. 0 00's 5S es tke Cada bees 


in which the editor takes issue with a few faint-hearted cement 
company executives who seem to have come down with a case of 
the jitters at the mere prospect of having to compete again in a 
buyers’ market. 


Finishing Concrete By Means of Rubber Sheeting ......... 


Considerable interest has been shown in the use of rubber sheet- 
ing as a means of producing special finishes on concrete. This 
article gives the background of this development and describes 
the techniques involved. 


Put Customers First Proves Effective Success Formula ...... 


Does customer service help to build a successful business, one 
producer feels that it does and tells the part that it plays in his 
business. - 


Lumber Yards Market Precast Steps ...........-++0e005 
A New Orleans manufacturer of concrete steps has developed a 


successful merchandising program that enables him to market 
most of his output through lumber dealers. By David Markstein. 


Placement Loan Financing ..........-.+ese0085 


This article covers typical questions from executives in the build- 
ing materials industry concerning long-term loans. By W., T. Grimm. 


A New Look at Rapid Tax Depreciation .............+.++. 
A follow-up of an article which this magazine published about a 
year ago in which the author takes another look at rapid tax 
depreciation and sees a serious denger in its adoption. By Willard 
F. Stanley. 

2-Way Radio Cuts Costs, Ups Business ..........2++0+65 
Anyone considering the purchase of 2-way radio equipment will 


do well to take note of the unlimited benefits afforded this Florida 
producer through such an installation. By Harry J. Miller. 


WILLIAM M. AVERY, EDITOR DONALD T. PAPINEAU, Publisher DONALD C. WHITE, Manager Advertising Sales 
NB P. Advertising Representatives: Porter Wylie & Co., 114 East 13th St., New York 3, N. Y., Phone: Gramercy 5- 





3581; Crawford L. Elder, 2500 El Venado Drive, Puente, Calif., Phone: Oxford 44-116; Clarence L. Morton, 
294 Washington St., Boston 3, Mass., Phone: Liberty 2-8538. Subscription Price: $4.00 a year in the United 
States and its possessions. One dollar additional for postage elsewhere. Single copies, 50 cents each. Copy- 
right 1956 by Concrete Publishing Corp. Accepted as controlled circulation publication at Mendota, Ill. 
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A wane 


2-way radio means more profit 


for any size fleet! 


If you’ve thought 2-way radio was only good for the big 
ready-mix operat. with dozens of trucks—take a look 
around. Some of the most enthusiastic radio users have 
fleets of fewer than 10 mixers. 

It isn’t the number—it’s the efficiency that tells the 
profit story. Radio dispatching helps you run trucks at 
peak productivity by trimming out the wasted miles 
and minutes. 

Check these ways a Motorola 2-way radio communica- 
tion system can save you money and bring in new 
business: 

e@ By rerouting mixers, when necessary, to alternate 
customers—on short notice, while trucks are en route. 

@ By freeing your heavy trucks from partial loads. 

@ By releasing pre-mix plant crews immediately 
following the day’s final pour. 

@ By slashing down-time on disabled mixers through 
speedy repairs. 

e By giving better service to contractor customers via 
radio relay of instructions. 


@ By eliminating all telephone calls from drivers. 


. When you are buying radio, you’ll soon see why ready- 


mix companies choose Motorola more often than all others 
combined. One big reason is that it’s built for rugged use 
—designed to outlast several trucks. Let a Motorola 
Engineer show you the many other reasons why Motorola 
tops the field. He’ll also show you how Motorola 2-way 
radio will quickly pay for itself by cutting costs. . . then 
go on to earn extra profits for you every year. Write, 


. phone, or wire TODAY. 


eeeeeveeveeveeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


MOTOROLA 


2-WAY RADIO 


MOTOROLA COMMUNICATIONS & ELECTRONICS, INC 


4 Ary ’ MM ® A N 


Motorola consistently supplies more mobile and portable 
radio than all others combined. 

Proof of acceptance, experience and quality. 

The only COMPLETE radio communications service— 
specialized engineering... product... customer 
service... parts... installation... 
maintenance... finance... lease. 

"The best costs you less—specify Motorola.” 
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Cold Feet? 


SOME producers of portland cement are already becoming jit- 

tery over the prospect of overproduction, judging from recent 
statements widely quoted in the public press. “The rush of ex- 
pansion programs touched off by the heavy demand in 1955 may 
have adverse effects,’ one official told the stockholders of his 
company. He went on to say: “There are already indications that 
capacity in some areas may be more than needed.” 


We find something vaguely disquieting about such state- 
ments, for they seem to suggest that at least some branches of the 
cement industry are already conditioned to the idea that under- 
production is a normal and healthy state of affairs. For almost a 
decade production goals of most producers were stepped up only 
just enough each year to provide for the gap between output and 
demand in the previous year, in the apparent hope that whenever 
demand finally leveled off it would automatically fall into balance 
with supply. 


This policy was rooted in the notion that the soaring dernand 
for cement was entirely the result of a temporary construction 
boom, whereas actually a tremendous increase in the uses of con- 
crete was equally responsible for the phenomenon. While the 
heads of too many cement firms have been shaping expansion 
policy mainly on the basis of their unhappy experience during 
the depression years, their industry has been engulfed by a virtual 
revolution in the field of building materials. The block and ready- 
mixed-concrete industries have vastly expanded known and famil- 
iar markets for portland cement, while developments in the field 
of precasting and prestressing have opened entirely new markets 
of virtually unlimited potential. 


We believe that the cement industry has at long last correctly 
interpreted these developments, and that present plans to increase 
capacity constitute a welcome, though somewhat tardy, expression 
of faith in the future of the concrete industries. Vigorous and 
imaginative development of all the markets for concrete in the 
years ahead will necessarily depend upon the availability of ad- 
equate quantities of cement. 


The industry's own Portland Cement Association works tire- 
lessly to further the uses of concrete, the several trade associa- 
tions of cement users are expanding their research and promo- 
tional programs, and the manufacturers of machinery for the con- 
crete industries have repeatedly reaffirmed their confidence in the 
future by expansion of their own plants and productive facilities. 
We believe the individual cement producers themselves will be 
happier when their salesmen can again start looking for customers 
instead of avoiding them. In any case we hope the uneasiness of 
a few producers will not precipitate the whole cement industry 
into an attack of cold feet. 





Husband and Wife Team Builds 
Successful Block Business in 
Detroit Area with VIBRAPACS 


The history of Concrete Block & Products Company, Detroit, 
Michigan, has all the aspects of a typical Horatio Alger success 
story. This time, however, the hero is a husband and wife team, 
Mr. and Mrs. Walter A. Kurtz. 


In 1937, the company employed only seven people and operated 
two trucks. Sales amounted to approximately $140,000. Today the 
company has more than one hundred employees, operates 40 trucks 
and the sales volume has been boosted to almost two million dollars. 
Much of their phenomenal success can be attributed to the energetic 
personality of Mrs. Kurtz, who takes an unusually active part in the 
management of the firm. They say Mrs. Kurtz would rather go 
shopping for a new truck than a mink coat. 


Another factor in the company’s success is the exclusive use of Besser 
Vibrapacs in producing quality block. A Besser machine was installed 
when the company was organized in 1924, and the Kurtz team stuck 
to Besser in all the ensuing years. A front pallet feed Vibrapac was 
installed in Septemb<r, 1955. As Mrs. Kurtz puts it,“It is our opinion 


Mrs. Kurtz conferring with husband Walter Kurtz. Both have : that the Besser Vibrapac gives the best service obtainable”. 
been active in the business since the company's inception. 
Why don’t you, too, team up with Besser for greater production of 


high quality block. Ask a Besser representative for literature, or write: 


BESSER COMPANY 


Complete Equipment for Concrete Block Plants 
BOX 127, ALPENA, MICH., U.S.A. 


’ we bal 
Besser Vibrapac in Concrete Block & Products Company 
plant. Off-bearer has just removed green block with power 
hoist. No manval lifting. 


Exterior view of Martin Avenue plant. 
A second plant, on a 7'2 acre site, was 
acquired about a year ago. 


Stockpiles of aggregate and sand at River Rouge dock 
owned by Concrete Block & Products Company. Conveyors 
bring materials through tunnels from heart of pile 





Possible Shortage of 
Skilled Labor Seen 

According to Earl W. Hortton, 
chairman of the National Association 
of Home Builders Labor Committee, 
the sharp lag in the training of ap- 
prentices for the building crafts is 
beginning to pose a problem for the 
home building industry which may 
well become a critical shortage of 
skilled labor. 

“We are today training only be- 
tween 75,000 and 80,000 young men 
in the building crafts, according to 
Labor Department estimates, and 
this in a period when the construc- 
tion industry is engaged in the great- 
est amount of activity in its history,” 
Mr. Hortton pointed out. “By con- 
servative estimate, there should be a 
minimum of 200.000 trainees now 
engaged in apprentice programs, and 
this number makes no allowance for 
the needs of the enormous construc- 
tion programs predicted for the next 
decade.” 

Mr. Hortton disclosed that NAHB 


is taking a number of steps to en- 


courage and assist its local affiliated 
associations in the establishment of 
apprenticeship programs. These in- 
clude the spreading of information 
on the training facilities available 
through state and Federal vocational 
programs, maintaining a close rela- 
tionship with the Bureau of Appren- 
ticeship of the Labor Department and 
working with other interested groups 
in developing model apprenticeship 
training programs. 


Wisconsin Ready-Mix Assn. 
Elects New Officers 


New officers were elected at the 
sixth annual meeting of the Ready 
Mixed Concrete Association of Wis- 
consin which was held March 12- 
14 at Milwaukee. J. D. Sullivan was 
named president of the group suc- 
ceeding Donald G. Schuster. Other 
officers named were John R. Findorff, 
vice president and Harold C. Mulvey, 
secretary-treasurer. 





Pipe Association's New Board 


@ A new board of directors of the American Concrete Pipe Association was 
elected at the organization's recent 48th annual convention in Colorado 
Springs. Seated left to right are: director |. D. McGinnis, Texas Concrete 
Works, Waco, Texas; vice president E. F. Bespalow, Choctaw, Inc., Memphis, 
Tennessee; vice president Harry W. Heath, Lock Joint Pipe Company, East 
Orange, New Jersey; president C. A. Bluedorn, Zeidler Concrete Products 
Machinery Company, Waterloo, lowa; treasurer Craig J. Cain, Continental 
Concrete Pipe Corporation, Chicago, Illinois and director Harry O. Stro- 
hecker, Jr., Carolina Concrete Pipe Company, Inc., Charlotte, North Carolina. 
Standing left to right are: Drew H, Lander, Shearman Concrete Pipe Com- 
pany, Little Rock, Arkansas; lvy H. Smith, Sherman Concrete Pipe Company, 
Jacksonville, Florida; A. W. G. Clark, B. C. Concrete Company, Ltd., Van- 
couver B. C., Canada; Richard |. Young, United Concrete Pipe Corporation, 
Baldwin Park, California; T. B. Rutherford, New England Concrete Pipe Cor- 
poration, Newton Upper Falls, Massachusetts and George B. Denham, Faulkner 
Concrete Pipe Company, Hattiesburg, Mississippi. All of these men standing 


are directors. 
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Calendar ... 


MAY Highway Transportation 

8-10 Congress—Sixth Congress 
—Hotel Mayflower, 
Washington, D. C. 


Prestressed Concrete In- 
stitute—Second Annual 
Convention — Hollywood 
Beach Hotel—Hollywood, 
Florida. 


Building Research Insti- 
tute—Fifth Annual Meet- 
ing—Sheraton-Brock Ho- 
tel—Niagara Falls, On- 
tario, Canada. 


16-18 


Wire Reinforcement In- 
stitute—Annual Spring 
Meeting—The Green- 
brier—White Sulphur 
Springs, West Virginia. 


28-JUNE 2 Concrete Reinforcing 
Steel Institute—Annual 
Meeting — Greenbrier 
Hotel—W hite Sulphur 
Springs, West Virginia. 


Material Handling Insti- 
tute and Material Han- 
dling Show—Public Au- 
ditorium — Cleveland, 


Ohio. 


Florida Concrete and 
Products Association— 
Annual Convention— 
Tides Hotel—Redington 
Beach, St. Petersburg, 
Florida. 


American Society for 
Testing Materials—59th 
Annual Meeting and 
12th Apparatus Exhibit— 
Chalfonte-Haddon Hall 
—Atlantic City, New 
Jersey. 


JULY 30- National Cinder Con- 
AUG. 1 crete Products Associa- 
tion—Summer Meeting— 
Chalfonte-Haddon Hall— 
Atlantic City, New Jersey. 








Observe National Home 
Week September 15-23 


National Home Week, sponsored 
by the National Association of Home 
Builders, will be observed from Sep- 
tember 15 through 23 this year, 
Joseph B. Haverstick, president of 
the NAHB, has announced. 

In many cities, the celebration will 
be observed as a “Parade of Homes”. 
a popular concept of National Home 
Week in which the display homes 
are built side by side on a new 
street. In other areas, the exhibit 
homes will be built in many different 
locations. 








THOUSANDS OF UNITS 


Housing Starts for 1955 


© With 1,330,000 housing starts, 1955 is being called the second-best year, 
exceeded only by !,396,000 starts in 1950. Analysis of the types of dwelling 
units started during the year is almost certain to give 1955 another distinction; 
an all-time record for starts of one-family dwellings. 


45, MILLIONS 


1963 


Population Growth 


© The school-age population is expected to jump 5 million by 1965. Hence, 
more school-age children will need more rooms at home and more classrooms 
at school. 





WAGES OUTSTRIP PROFITS 


1950 -1955 


BILLIONS 
OF 
DOLLARS 





























1950 1951 1952 1953 1954 1955 











Wages Show Marked Increase 


© Total wages and salaries, except for government payrolls, climbed to 173 
billion dollars in 1955, a 39 per cent increase above those of five years ago 
when they reached | 24 billion dollars, according to a report prepared by the 
National Association of Manufacturers’ Research Department from govern- 
ment statistics. The report stated that this record high level was the result of 
the greatest number of people working at the highest pay rates in history. 


10 


Seek to Increase 
Home Improvement Activity 


This year will be the year to 
build your patio, add a recreation 
room, or do a complete redecora- 
tion job on your home, advises the 
Chamber of Commerce of the United 
States. The reason? Most of the 
people in the home improvement 
business are out to improve service 
and encourage a general fix-up move- 
ment in every way they can. House- 
owners will benefit. 

The movement got under way 
early this year with the official bless- 
ing of the federal government. It’s 
known as Operation Home Improve- 
ment with the slogan “56—is the 
year to fix”. The National Chamber 
of Commerce is the principal sponsor. 

Statistics show that despite the 
building boom of recent years only 
about two-fifths of all American 
homes are in “fair” to “good” shape. 
There are estimates that the improve- 
ment business this year could total 
$15 billion—three billions more than 
in 1955. 

With the prospect that new hous- 
ing starts may be down a bit this 
year, producers of building materials 
are being urged to concentrate on the 
home improvement market. 


59th Annual Meeting 
Planned By ASTM 


A variety of subjects relating to 
research and testing of engineering 
materials will be discussed at the 
59th annual meeting of the American 
Society for Testing Materials to be 
held at Chalfonte-Haddon Hall, At- 
lantic City, New Jersey, June 17-22. 
A total of 31 sessions are now sched- 
uled, which include eight symposi- 
ums and sessions at which individual 
papers will be given on the subjects 
of metals, concrete, fatigue, stainless 
steel, soils, and general testing. 

The Society’s 12th exhibit of test- 
ing and scientific apparatus and 
laboratory supplies promises to be an 
outstanding attraction. At this ex- 
hibit, held every other year, the 
latest in research and testing appar- 
atus will be displayed by the coun- 
try’s leading manufacturers. Hun- 
dreds of items from smal] hand-ma- 
nipulated instruments through elec- 
tronic control devices and high tem- 
perature ovens to universal testing 
machines will be exhibited. 
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N ew! BIGGER PAYLOAD, 


OSHKOS 


... the hit of the Ready-Mixed 
Concrete Trade Show in Chicago! 


Here’s the new “18-34’"" — the Oshkosh ready-mixed 

concrete carrier that “stole the show” in Chicago! 

Here’s all-wheel drive traction to go where other car- 

riers can’t go... to get jobs competition can’t handle 
. to give you greater payloads, greater profits. 


OSHKOSH MOTOR TRUCK INC, 


OSHKOSH WISCONSIN 
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4 
“EL Drive TRacTIO™ 


6x6 READY-MIXED 
CONCRETE CARRIER 


@® Engineered specifically for the 
ready-mixed concrete industry—backed 
by over 39 years’ experience in manu- 
facturing all-wheel drive trucks. 


@ Model 18-34, 6x6 handles bigger 
payloads—carries 18,000 Ibs. on front 
axle, 34,000 lbs. on rear axles. 


@ All-wheel drive traction for on-and- 
off highway hauling—spot loads any- 
where, in any weather. 


@ Engine cantilevered forward of 
front axle—easily accessible for servicing 
engine, Vickers power steer. 


@® Cab designed for driver comfort, 
all-around visibility, easy maneuverabil- 
ity in traffic. 








New Plants and 
Expansion Programs 


Some of the recent announcements 
of new plants and the expansion of 
existing plants in the block, ready- 
mixed concrete and concrete prod- 
ucts fields are: 

Beloit Concrete Products Company 
is expanding its facilities at Beloit, 
Kansas. 

Builders’ Lumber and Supply 
Company is now in full production 
of steam-cured concrete block at Cor- 
nelia, Georgia. 

Burnup & Sims, Inc. has an- 
nounced plans for a $500,000 ready- 
mix and concrete block plant to be 
built in Fort Pierce, Florida. 

Central Georgia Vault Company 
has been chartered to manufacture 
cast concrete vaults and allied prod- 
ucts at Macon, Georgia. 

Concrete Pipe, Ltd. is planning 
construction of a $500,000 plant at 
Paris, Ontario, for the production 
of sewer pipe. 

Meekins, Inc. plans an expansion 
program at its Hollywood and Fort 
Lauderdale, Florida, plants. 

Quartzite Stone Company has es- 
tablished a plant for the manufac- 
ture of concrete pipe at Lincoln. 
Kansas. 

Ready-Mix Concrete Company has 
opened a concrete batching plant at 
Knoxville, Tennessee. 

Rockdale Concrete, Inc. has begun 
operations at a new ready-mixed con- 
crete plant in Miami, Florida. 


St. Louis Unit Masonry 
Group Names Director 


James B. Crowley 
has been named 
executive direc- 
tor of the Unit 
Masonry Associ- 
ation of metro- 
politan St. Louis, 
according to an 
announcement by 
Leo F. Havey, 
president of the 
group. The or- 
ganization was formed a year ago as 
a joint management-labor endeavor 
to contribute to the advancement and 
improvement of the unit masonry in- 
dustry and its services to the public. 
Its membership includes manufac- 
turers of concrete block, brick, union 
bricklayers, mason contractors and 
materials suppliers in general. 
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J. B. Crowley 





...Tailored 
to fit your 
Concrete Plant 


Whether you are operating a ready mixed 
plant or are manufacturing concrete prod- 
ucts, BUTLER offers you several approaches 


to more profitable automatic operation. 


The extent of practical automation depends 
upon a number of factors, and your Butler 
engineer will gladly analyze these matters 
and recommend the level of plant automa- 
tion which will bring you maximum profit 
at minimum investment. 

Butler electric and electronic contro!s pro- 


vide ranges of automation all the way up to 


“punched card” remote control batching. 


And best of all, BUTLER automatic batch- 
ing can be installed in any plant regardless 


of its make. 


To modernize your plant for better profits 


BUTL - v BIN co and lower costs, take the first step now. 
- 


WAUKESHA, WISCONSIN — for a consultation with the BUTLER 
engineer. 
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NOT IN THE SPECS 


Quote and Unquote 


We've been telling ourself at regu- 
lar intervals that we should really 
regard the cement shortage as out- 
of-bounds for 
by this department. But every time 
we begin to think we're getting a grip 
on the batch of 
items emerges from nowhere to lure 


purposes of coverage 


situation, a whole 


us into one more binge. 

We found ourself in a similar situ- 
ation some years ago when we were 
writing a whimsey page for a maga- 
zine in the quarrying field. The sub- 
ject that got us into a rut on that 
interconti- 


occasion was the heavy 


nental movement of fragments of 


historic stones and rocks for purposes 
of sentimental admiration. For a 
while it seemed that at least half the 
people on earth were spending a good 
share of their time madly chipping 
off hunks of the Blarney Stone, or 
the Rock of Gibraltar, or Plymouth 
Rock, or the Matterhorn, and sending 
them off for display in some other 
part of the world. 


On the face of it, there’s bound to 
be a limit to the amount of humor 
you can scrounge from that sort of 
lunacy, but we figured the whole busi- 
ness would eventually subside of its 
own accord, or the supply of rocks 
would give out. Anyhow, for almost 
a year we stubbornly persisted in try- 
ing to find some vestige of humor 
in these humorless activities. When 
we finally threw in the towel we had 
a six months back log of items cover- 
ing every well-known chunk of min- 
eral aggregate from Mount Rushmore 
to the Stone of Scone. Our nervous 
system still has a tendency to go to 
pot whenever we get too close to any 
historic stone large enough to be re- 
tained on a 100-mesh screen. 


Anyhow, with that sort of back- 
ground it was probably inevitable 
that one way or another we'd wind 
up being clobbered by the cement 
shortage. It sideswiped us most re- 
cently as a result of a paper on the 
subject that we presented at the New 
Orleans meeting of the National Con- 
Masonry Association. Among 
other things. we discussed the likeli- 
hood that within the forseeable future 
the cement industry would be able 
to produce 400 million barrels of its 
product annually. The next morning 
the New Times-Picayune 
quoted us as having predicted that 
there would be a shortage of 400 
million barrels of cement in 1956. 
All of which leads us to wonder if 
perhaps the main reason people who 
are caught in the limelight often ap- 


crete 


Orleans 








Smith Co. 
Limestone 
4 bag 
100 deg. 
Pumice 
7 bag 


Atlas 5 bag 


Slag 


Lehigh 6 bag 


Jones Co. 
Gravel 


125 deg. 


Robinson Bros. Walker Ind. — 
Pumice Slag 

6 bag 7 bag 

150 deg. 175 deg. 
Limestone Gravel 

5 bag 4 bag 


pear to be such blithering idiots isn’t 
because newspapers insist on mis- 
quoting them. 

Of course, the newspapers aren't 
alone in this field of endeavor. You 
would think, for example, that the 
editors of a magazine like Engineer- 
ing News-Record would know the dif- 
ference between a cubic yard of con- 
crete and a barrel of cement. But not 
long ago the Ohio Ready Mixed Con- 
crete Association sent them (and us, 
too) some statistics on cement pro- 
duction in the Buckeye state. ENR 
took a quick look and summed up 
the information as follows: “Ohio 
ready-mixed concrete producers are 
stepping up production. This year 
19,712,000 barrels will be produced. 
By 1957 production should be up to 
22,706,000 barrels.” We've thought 
it all over pretty carefully and come 
to the conclusion that the only 
promising way to avoid being mis- 
quoted is to shut up. 


Puncrete 


If there are any well-known ma- 
terials that haven’t been used at one 
time or another for making concrete, 
well be hanged if we know what 
they are. Just lately edible substances 
seem to be attracting the most atten- 
tion — a possibility that may well 


explain complaints we've heard that 
rodents and termites are developing 
a taste for certain concrete structures. 
We had a letter not long ago from 
a gentleman in India who mentioned 
that whole rice husks are being used 
in that country as aggregate for con- 
crete block. 

About the same time we heard 
from the Hawaiian Sugar Planters’ 
Association that sugar cane pulp, or 


125 deg. 
Slag 

5 bag 
150 deg. 
Gravel 
6 bag 
175 deg. 


100 deg. 
Pumice 

4 bag 
175 deg. 
Limestone 
7 bag 
150 deg. 


175 deg. 150 deg. 


Gravel Limestone 
7 bag 


100 deg. 
Slag 

4 bag 
125 deg. 


bagasse, is being used to make a 
cheap, tough, lightweight concrete 
in Hawaii. In other parts of the 
world seaweed, sunflower seeds and 
fruit pulps are being used with some 
success. 


Lone Star 


Marquette 











If this keeps up, the concrete tech- 
nician of the future will have more 
need of a degree in home economics 
than for one in engineering. We 
hope there'll always be a few people 
in the game, however, who will con- 
tinue to regard “cement on the rocks” 
as a reasonably satisfactory recipe 
for concrete. 


On The Square 


® In our April issue we posed the problem faced by four block producers who 
wanted to study some of the factors responsible for variations in test results, 


and we indicated that by proper allocation each could get by with supplying 
only 16 block instead of the 1,536 units seemingly required. The all lem is 
solved by means of the Latin Square shown above, but we didn't manage to 
work it out ourselves; we had help. 
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models 








the broadest line of 
cost-saving “packaged” 
boilers—for hundreds of 
applications 


‘|'se two installations above are representative 

of Cleaver-Brooks’ broad. range of standard 
models. The wide choice makes planning and 
selection of a boiler for your specific needs — 
large or small a simple, time-saving procedure. 

Your nearby Cleaver-Brooks representative, 
with years of specialized boiler experience, can 
be of real service to you. Working with you and 
your engineers, he can help you to find ready an- 
swers to questions of size, loads, present and future 
steam or hot water needs, space and equipment 
arrangement. Where local conditions dictate, oil, 
gas or combination oil/gas firing can be selected 
for greatest savings. And once installation is com- 


See the classified 
pages of your 
phone directory for 
name of neorest 
representative. 
Send us your name 
to receive regular 
issues of the new 
Cleaver-Brooks Bul- 
letin, or write for 


cB boiler 


CB SERIES — The ultimate in 
compact, quiet-running boilers. 
Sizes: 15 to 150 hp. 





LR SERIES — Standard of the in- 
dustry for hot water or steam ser- 
vice, for heating or processing. 
Sizes: 200 to 600 hp. 


pleted, arrangements are made for factory-super- 
vised starting and training your operator. 

Keep in mind, too, the many fuel and main- 
tenance-saving advantages of four-pass design 
with forced draft ... the standard equipment elec- 
tronic combustion controls which assure contin- 
uous, safe operation. 

Cleaver-Brooks boiler owners enjoy all these 
advantages and share in the combined application 
engineering experience of more than 19,000 in- 
dividual boiler installations. Put this experience 
to work for you. Cleaver-Brooks Company, Dept. 
FE. 350 E. Keefe Ave., Milwaukee 12, Wis., U.S.A., 
Cable Address: CEEBEEWEST — all codes. 








Cleaver 


TWENTY-FIVE YEARS OF LEADERSHIP 


newest literature. 


BY THE ORIGINATORS OF THE SELF-CONTAINED. BOILER 
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Concrete Masonry Convention 
@ Part of the more than 100 concrete block manufacturers and their guests 
who attended the annual convention of the Concrete Masonry Association at 
the La Jollan Hotel in La Jolla, California. 


Concrete Anywhere and Everywhere 

@ The Miami Seaquarium is a dramatic example of the versatility of concrete. 
The entire structure is built on a concrete foundation, the walls of the main 
building are concrete block, the base of the floor tank is concrete 4 inches 
thick, and a concrete deck surrounds the 50 foot reef tank. Roof slabs are con- 
crete, with concrete slab terrace under the patio, the floor of the 64 foot sea 
lion tank is monolithic concrete, and concrete beams support the roof of the 
main building. 


Cement Companies 
Continue To Expand 


Some recent announcements of ex- 
pansion within the cement industry 
are: 

Associated Portland Cement Man- 
ufacturers, Ltd. is investigating the 
possibility of constructing a $12 mil- 
lion cement plant at Ontario. 

Diamond Alkali Company, Cleve- 
land, Ohio, will increase production 
capacity by 42 per cent at the Stand- 
ard Portland Cement plant in Paines- 
ville, Ohio. 

General Portland Cement Com- 
pany, Chicago, Illinois, plans to 
spend $12.8 million for expansion 
and improvement of operations this 
year. 

Marquette Cement Manufacturing 
Company, Chicago, Illinois, will in- 
crease the capacity of its Brandon, 
Mississippi, plant to 2,500,000 bar- 
rels annually. 

Mississippi Valley Portland Ce- 
ment Company has announced plans 
for a multi-million dollar cement 
plant near Vicksburg, Mississippi. 

Oregon Portland Cement Com- 
pany, Portland, Oregon, has under- 
taken a $3 million expansion pro- 
gram at its plant at Lime in Baker 
County. 

Ozark Portland Cement Company, 
Pryor, Oklahoma, has an initial ca- 
pacity of 1,500 barrels of cement 
per day. Plans call for expanding the 
new plant to an ultimate capacity of 
5.000 barrels of cement daily. 

Permanente Cement Company of 
California may establish a $10-12 
million cement plant in New Mexico. 

Universal Atlas Cement Company, 
New York, New York, will increase 
the production and shipping capacity 
of its Hudson, New York, plant by 
approximately one third. 


Cinder Block Shapes 


@ The unusual “Levitt Shapes" of 
cinder block shown at the left are 
produced by The Cincrete Corpora- 
tion, Long Island City, New York, and 
were designed by Alfred Levitt. The 
upper left of the composite shows a 
solid slotted block enclosing over- 
head |-beams and joining wall block; 
the lower left shows a solid slotted 
block enclosing vertical |-beam and 
bonded to wall block; the upper right 
shows the fitting of a Spandrel cover 
block into place directly onto span- 
drel beam and the lower right shows 
a Spandrel cover block in place cov- 
ering spandrel beam. 
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SWING -OUT HOPPER swings in for 


eec°e has these charging— swings out for discharge so 


concrete can come through big UN- 


OBSTRUCTED opening in full, oie 
MIX MORE... POUR MORE ----..:-..- 


TROUBLE -FREE FLOATING DRIVE 


that absolutely eliminates ALL the 

PROFIT MORE features... 2205" 
Simplest chain take-up of all—only 
one nut to turn. 


EXTRA LARGE DIAMETER DRUM 
HEAD—DEEP “L” SECTION BLADES 
for greater material contact — more 
Write For Your FREE COPY TODAY mixing action per each drum revo- 
lution. Assures faster, more thoro, more 
efficient mixing of any slump concrete. 


‘56 TRANSCRETE & tanoust. simpuest cnure ar. 


RANGEMENT OF ALL. Easier to 


handle on any kind of pour—no matter 
C ATA L Oo G how tough the job. 
TRANSCRETE AVAILABLE 4 SIZES — 
CONSTRUCTION MACHINERY CO. 3% to 7-yard MIXING CAPACITIES. 
Waterloo, lowa Write Construction Machinery Com- 
pany, Waterloo, lowa 








Intermountain Block Makers 
Visit Frank Lloyd Wright 
During Convention at Phoenix 


A visit to Taliesin West, the desert 
camp founded by Frank Lloyd 
Wright for architectural dissenters, 
and a personal interview with the 
great dissenter himself, were among 
the highlights of a recent meeting 
of the Intermountain Concrete Ma- 
sonry Association at Phoenix, Ari- 
zona. Block makers from Colorado, 
New Mexico and Arizona attended 
the affair as the guests of producer- 
members from Utah, Idaho and 
Nevada to explore the possibilities of 
broader membership coverage. 

Clarence Buehner, president of the 
regional association, presided over 
the meeting, at which brief talks 
were presented by Ralph Spears, 
Portland Cement Association, Robert 
Ruff. David W. Evans & Associates, 
Theodore Leba, National Concrete 
Masonry Association, Norman 
Schultz, Anchor Pressure Door, Inc.. 
and William Avery, Goncrete Maga- 
zine. 

Since Phoenix has probably more 
outstanding examples of the use of 
exposed concrete masonry than any 
city in the world, those who attended 
meeting 


were 


the Intermountain 
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given every opportunity to note the 
uninhibited manner in which local 
architects and builders incorporate 
the material in every conceivable 
type of structure. The group visited 
the widely publicized all-concrete- 
masonry home of Mr. and Mrs. David 
Wright, which was designed several 
years ago by Frank Lloyd Wright. 
Other highlights of the affair in- 
cluded a luncheon at the new home 
of Mr. and Mrs. Paul M. Thomas of 
Builders Supply Corp., and a social 
hour at the home of Mr. and Mrs. 
Glenn Barnes, of Arizona Precast 
Concrete Company. 

Mr. Wright talked informally to 
the members of the party during 
their visit to his desert camp, where 
many of the famous architect’s more 
daring concepts are visible against 
a background of rugged mountains. 
Mr. Wright spoke of his early use of 
concrete block, back in an era when 
the product was scarcely respectable, 
and he made sly reference to the in- 
dustry’s present prosperity. He ex- 
pressed the view, however, that con- 
struction with concrete units would 
not come into its own until the block 


e LEFT: The dean of American archi- 
tects, Frank Lloyd Wright, addressing 
members of the Intermountain Con- 
crete Masonry Association during 
their recent visit to his desert camp 
near Phoenix. BELOW: One of the 
show places in the Phoenix area is 
the home of David Wright, which 
was built entirely of standard con- 
crete masonry units. It was one of 
the many outstanding examples of ex- 
osed concrete masonry inspected 
os the Intermountain group. 











industry provides the architect and 
the builder with a lightweight, cof- 
fered block substantially larger than 
the present standard block. Mr. 
Wright deplored the modern business 
man’s complete devotion to money 
and efficiency to the virtual exclusion 
of even the most casual interest in 
beauty. 


Prestressed Concrete Inst. 
Outlines Convention Plans 


Reasons for giving prestressed con- 
crete preference over other types of 
concrete construction in many big 
building projects will be touched on 
at the second annual convention of 
the Prestressed Concrete Institute 
which opens on May 16 at the Holly- 
wood Beach Hotel in Hollywood, 
Florida. 

Many leading authorities of the 
concrete industry will be on hand 
to take part in panel discussions 
which are planned as a feature of 
the three-day event. The registrants 
will be taken on a tour of casting 
yards in the South Florida area on 
May 17, in addition to viewing struc- 
tures using prestressed concrete. On 
May 18, the final day of the conven- 
tion technical papers will be read. 
Various activities will be held through- 
out the three days, climaxed by a 
banquet on the last evening. 

George W. Ford, president of the 
Institute and vice president of R. H. 
Wright & Son, is convention chair- 
man. Program chairman is Dr. Alan 
M. Ozell, College of Engineering, 
University of Florida. Douglas Cone 
of Florida Prestressed Concrete Com- 
pany is entertainment chairman. 


Anyhow, Somebody Has 
Enough of It At Last 


While it doesn’t sound at all like 
current news, the Arizona Portland 
Cement Company recently announced 
that it had caught up with the de- 
mand for its product, and had ac- 
cordingly shut down one of its three 
kilns at Rillito, 18 miles from Tuc- 
son. The cutback will reduce output 
by 3,000 barrels per day. 

Only last July a third kiln was 
added to the plant to boost daily out- 
put from 4,000 to 7,000 barrels. The 
firm is a wholly-owned subsidiary of 
California Portland Cement Com- 
pany. 


May, 1956—CONCRETE 








“Demand for our Columbia Block’ has heen 
so great that it has forced us into 
a two-shifi, 14-hour production day” 


says Adrien Roy, President-Treasurer, 
Manufacture des Produits Dunbrik, Port-au-Prince, Haiti 


om - Faecal q ‘ 


( or equivalent) blocks”, 
“First quality block”. 
“Low initial cost”. 


“Low maintenance and 
repair cost”. 


“Easy handling:and 


operation” 


“These are a few of the reasons why we are 
deeply satisfied.with your machine,” says 
Adrien Roy. He further states: ‘“‘The contin- 
vous high production of our Columbia 
machine has made us Haiti's leading manu- 
facturer of concrete blocks.” 


’ 
a 
Columbiad MODEL 8 a> ae | 
Storeroom and offices of the O.A.C.A., dy Apartments, located in Bois- 


Fully Automatic Block Machine second section “ _—— Port-av- wv ene were Boils by the 


Prince, Haiti, W. erot pany. 
This Columbia machine — like the machine purchased 
more than two years ago by M. Roy — can give you the 
same profit-earning benefits... the same competitive 
advantages, whether you’re doing business in Indian- 
apolis or India. 
There’s a Columbia machine in operation somewhere 
near you. Inspect it for yourself, and ask the owner ¢ | 
how its performance measures up! i 





For prompt information on Columbia's complete line 
of fine block-making machinery and equipment — 
write, phone or wire... 


District Offices in: Wisconsin, Illinois, South Carolina, 
Mississippi, Florida, New Jersey, Virginia, California, 
i ho ioe $ Massachusetts, Montreal, Quebec, and Vancouver, B. C. 


Factory Branch and Warehouse at Mattoon, Illinois. 











Texas Block Makers 
Meet at Austin 


Members of the Texas Concrete 
Masonry Association held their 1956 
annual meeting at Austin April 8, 9 
and 10. A well-rounded program of 
business and_ technical 
covered such topics as the cement 
outlook, the operation of high-pres- 
sure-steam curing facilities with Texas 


discussions 


materials, recommended measures for 
the control of cracks in masonry 
walls, and a report on some current 
research studies being conducted by 
the Portland Cement Association. 


An entirely new slate of officers 





was installed at the Austin meeting. 
Ervin Hahn, Atlas Building Products 
Company, El Paso, moved up to the 
presidency, succeeding J. C. Foun- 
tain, Dodds & Fountain Company, 


Greggton. Nolan Browne, Nolan 
Browne Company, Dallas, became 


secretary of the organization. 

The Featherlite Corporation played 
host to the entire group at a cocktail 
party and dinner at the Austin Club. 
The Honorable Allan Shivers, gov- 
ernor of Texas, was among the guests 
who attended this affair. 


© Left to right: Jim Fountain, who presided at the Austin meeting; Nolan 
Browne, who took office as secretary of the Texas Concrete Masonry Associa- 
tion; the Honorable Allan Shivers, governor of Texas; Ervin Hahn, who took 
office as president of the state association; and E. G. Kingsbury, head of the 
Featherlite Corp., who was host to the group. 





Feeling Prosperous? 
It's Mostly Imaginary 


A federal reserve economist claims 
that we are not too much better off 
than we were a decade ago, notwith- 
standing glittering dollar figures 
which show a 1955 gross national 
product of $387 billion, up 85 per 
cent since 1946. The expert’s figures 
show that the average person is get- 
ting only 15 per cent more in terms 
of goods and services than in the 
first post World War II year. 

He allows for the past decade's 
24 million population gain and price 
increases in calculating that your 
real share of gross national product 
has climbed only from $1,774 to 
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$2,039, an increase of approximately 
15 per cent. “In this new year of 
1956,” the economist remarked dry- 
ly, “it now takes all the running we 
can do in order to stay in the same 
place”. 


Canadian Cement Output 
Set Record in 1955 


The 1955 output of portland ce- 
ment in Canada hit a new record of 
25,184,000 barrels, an increase of 11 
per cent from the 22,604,000 barrels 
produced in 1954. Stocks at plants 
and warehouses, however, showed 
an increase of only 1 per cent. 











Do-It-Yourself Trend Gives 
Norfolk a New Industry 


The Sakrete Division of Southern 
Materials, Inc. has completed a 
$100,000 plant at Norfolk, Virginia. 
A study in automation, the new plant 
is geared to turn out 7,200 bags of 
various types of concrete mix a day. 

Sakrete, a dry mixed concrete of 
sand, gravel and cement, will be the 
principal product. But various other 
mixes, including a mortar mix to 
form grout, will be processed. The 
plant’s output is designed primarily 
to serve the do-it-yourself needs of 
householders, farmers and business 
for small. quantities of the mix to do 
patch and other work. 

Henry Clay Hofheimer, II, chair- 
man of the board of Southern Ma- 
terials, revealed in announcing the 
new operation that the various prod- 
ucts will be sold through distributors 
and dealers in Virginia and Eastern 
North Carolina. 


Marietta Concrete 
Promotes B. R. Beard 


The Marietta 
Concrete Corpo- 
ration, Marietta, 
Ohio, has an- 
nounced the ap- 
pointment of 
Bruce R. Beard 
to the position 
of general man- 
ager of produc- 
tion and sales at 
the company’s 
precast panel division in Baltimore, 
Maryland. In his new position, Mr. 
Beard will direct production activi- 
ties of the company’s precast con- 
crete building panels and will also 
be in charge of panel sales for the 
Eastern territory. 


B. R. Beard 


sea 


Veterans of Foreign Wars 
of the United States 
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PAN TYPE BRIDGE DECK SECTIONS 
..in all practical sizes, lengths 


and gauges to meet modern 
concrete construction requirements 
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Small Business Operators 
To Meet in New York 


A program of down-to-earth assist- 
ance to small business owners and 
managers will highlight a two-day 
national conference on “Developing 
Profitable Management for Small 
Susiness” at the Hotel Statler in 
New York on June 7 and 8. Spon- 
sored by the Society for Advance- 
ment of Management in cooperation 
with the U.S. Small Business Ad- 
ministration, the program will feature 
informal management-workshop ses- 
sions on the most troubling problems 
facing hundreds of small business 
owners expected to participate — 
problems of finance, sales, employee 
relations, cost reduction and execu- 
tive development. 

An unusual aspect of the Confer- 
ence will be the “Problem Parlor” 
where small businessmen will bene- 
fit from individual counselling on 
their own specific problems of man- 
agement. An outstanding group of 
leaders in small business manage- 
ment, drawn from business, govern- 
ment, and education, will be on 
hand for private consultation. 


Names Block Association 
As Insurance Beneficiary 


Frederick W. Reinhold, president, 
Anchor Concrete Products Inc., Buf- 
falo, New York, has designated the 
National Concrete Masonry Associa- 
tion as beneficiary of a $15,000 life 
insurance policy. The proceeds of the 
policy will be used for research pro- 
jects undertaken in the name of 
NCMA and under the direction of 
the board of directors of the asso- 
ciation. 

Mr. Reinhold served as president 
of NCMA in 1945 and is now on 
several of the association’s commit- 


tees. 


Plan Color Film on 
Block Production 


One of the National Concrete Ma- 
sonary Association’s major projects 
for 1956, the production of a public 
relations film on concrete masonry, 
will begin filming in a few weeks 
with the cooperation of the Portland 
Cement Association. It will be filmed 
by PCA specifically for the two as- 
sociations and the block industry. 
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The outline of the film was dis- 
cussed by representatives of NCMA 
and PCA at a special meeting on 
March 8. 

The sound film, tentatively titled 
“The Concrete Masonry Story” will 
be in color and will run from 15 to 
20 minutes in length, 

The purpose of the promotional 
film will be to show the cencrete 
masonry plant as a modern, mecha- 
nized business involving a sizeable 
investment, and responsible for the 
production in large volume of an 
attractive building material adaptable 
to all types of construction. 

The non-technical film, designed 
for showings before civic organiza- 
tions, educational institutions, indus- 
try meetings, and on television, will 
be made available to NCMA mem- 
bers at cost. First prints are ear- 
marked for late this year. 


Plan Quality Courses 
In Block Construction 


The Wisconsin Concrete Products 
Association, in cooperation with con- 
crete block manufacturers through- 
out the state is planning to present 
a series of short courses in quality 
concrete masonry construction. Ar- 
chitects, engineers, contractors, build- 
ers, masons and apprentices in the 
building field will be invited to at- 
tend, 

Felix Wierman, housing engineer, 
Portland Cement Association, Mil- 
waukee, will conduct the courses. 

Block-O-Rama, as the sessions will 
be called, will be continued in 1957 
so that all block producers in the 
state that wish to participate may 
have the opportunity to do so. 


Cinder Block Men to 
Meet at Atlantic City 


The summer meeting of the Na- 
tional Cinder Concrete Products As- 
sociation will be held at Chalfonte- 
Haddon Hall, Atlantic City, New 
Jersey, July 30 to August 1, accord- 
ing to an announcement by Harry 
Longenecker, secretary of the group. 
The program will include a discus- 
sion of trends in the design of high 
pressure steam curing equipment, by 
William Shore of Shore Engineering, 
New York. 


When the Court 
Values a Partnership 


There are a number of advantages 
in operating a business as a partner- 
ship. However, there is one impor- 
tant disadvantage. When one part- 
ner dies, in most states, the business 
is legally ended. All outstanding 
debts must be paid, the bank is not 
permitted to extend any further 
credit and no additional obligations 
can be entered into. 

The surviving partner actually be- 
comes the trustee of a firm in liquid- 
ation unless other arrangements have 
been entered into beforehand. The 
heirs of the deceased partner cannot 
receive any salary or commissions 
and are entitled to only a final ac- 
counting of their share in the busi- 
ness after it has been liquidated. 

Another serious problem that may 
face the heirs of the deceased part- 
ner is the possibility of prolonged 
litigation to establish the value of 
the business for tax purposes. In a 
monograph on the subject, the In- 
surance Research and Review Service 
of Indianapolis cites eighteen cases 
where litigation involving the estates 
of partners averaged over five years. 
Some cases required over ten years 
to settle, and after paying court costs 
and taxes, little or nothing was left 
for the heirs. 

Obviously, no business partner is 
desirous of involving his family in 
prolonged and expensive litigation 
after his death. A well drawn buy 
and sell agreement can avoid this 
problem and will assure that the 
heirs of the deceased partner will 
receive a fair, predetermined amount 
for his share in the business. 

An agreement, obviously, is ineffec- 
tive unless it can be performed. To 
implement the agreement, a sinking 
fund should be created to meet the 
eventual purchase price as stated in 
the agreement, available at the death 
of the partner. Since it is impossible 
to determine when this may occur, 
setting aside cash reserves for this 
purpose is usually not feasible. The 
most effective answer to this problem 
is an insurance plan included in the 
agreement which will provide the 
funds at the very time when re- 
quired. Thus, at the death of the 
partner, the surviving partner ac- 
quires clear title to the business and 
the heirs receive a fair price as stipu- 
lated in the agreement without the 
possibility of being involved in pro- 
tracted litigation. The value of the 
business has been clearly established 
in the agreement. 
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just ONE TABLESPOON OF 


DRY, POWDERED 


NR PLASTIC 


PER BAG OF CEMENT! 





ORDINARY BLOCK Without NR PLASTIC— 
ROUGH FINISH, DARK COLOR 


IMPROVED BLOCK* With NR PLASTIC— 
SMOOTH FINISH, LIGHTER COLOR 


ae * Manufactured at HOERNING’S CONCRETE PROD. 
CO., Menasha, Wisconsin. 





GREATER PLASTICITY IN THE GREEN UNIT — 
PLUS 20% LIGHTER COLOR... 


Cost... ‘ze per Bag of Cement! 


Hydrate ALL the cement in your dry block and pipe mix 
. with just one tablespoonful of dry, powdered NR 
PLASTIC per bag of cement. Cost........ 14c per bag! 


0g | a ee ee ee 
A 20% lighter colored unit with a more thoroughly 
wetted cement paste! Complete-hydration through com- 
plete saturation without adding more water! Sharper 


corners . . . better texture . . . smoother, denser surfaces 
through greater compaction! Faster, cleaner feeding into 

. . and stripping from . . . the mold box! 50% reduction 
in wear on mold box liners! Greater plasticity in the 
green unit through absolute dispersion of water and ce- 
ment ... and... complete coating of all the aggregate 
particles! Simple and economical to use . . . add dry as 


it comes from the container! Cost 14c per bag of cement! 


Write for literature and free 8 |b. sample of NR PLASTIC. 





MAIL COUPON TODAY 











427 W. National Ave. Milwaukee 4, Wis. 


Edick Laboratories 
427 W. National Ave., Milwaukee 4, Wis. 


Gentlemen, Please RUSH Sample of NR PLASTIC 
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’ » [Finishing 


British manufacturers of precast and prestressed con- 
are using suitably textured rubber sheeting as a 

of producing a variety of attractive 
finishes on concrete. Although the process is still in the 
development stage, enough progress has been made to 
indicate that the method is entirely practical, and well 
by American producers of 


crete 


means wide 


worth careful investigation 
concrete produc ts 

The figured concrete surfaces are obtained by casting 
the concrete against ordinary rubber sheeting which has 
the desired surface pattern. In practice the sheeting is 
placed in the bottom of the form or casting frame and 
the unit is cast in the face-down position. The mold is 
filled with concrete of the same proportions and water 
content as would be used in any precasting operation, 
and the material is vibrated in the normal way. 

After the concrete has set the frame is collapsed, the 
unit is turned over, and the rubber sheeting is peeled 
away from the face. It is this peeling technique, made 
possible by the pliability of the sheeting, that achieves 
results far superior to those obtainable with rigid form 
lining materials. Rubber sheeting of good quality will 
not tear or fracture as it is pulled away from the con- 
crete, and can therefore be reused many times. It has 
also been found that excellent results can be obtained 
without the use of form oil. The fine cement dust which 
adheres to the surface of the sheeting can be washed or 
brushed away with little difficulty. 

The British experimenters point out that due account 
should be taken of the differences in properties of differ- 
ent types of rubber. They note that some types are sub- 
ject to deterioration upon exposure to sunlight or ozone, 
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Concrete 


By Means of 
Rubber 
Sheeting 


Results of some British 
experience with casting 
concrete against ordinary 
figured rubber sheeting 


while others may lack the strength to stand up under the 
peeling operation. Their experience indicates that while 
relatively light, low-cost rubber sheeting may be quite 
suitable for short runs, that only the best materials 
should be purchased when there is a prospect of fre- 
quent use over a long period of time. When the sheets 
are not in use they should be stored flat in a room away 
from sunlight and in which moderate temperatures pre- 
vail. With reasonable care most rubber sheeting will give 
good service for several years. 

From an appearance standpoint bold, deep figuring 
seems to give the best results, since light figurings have 
a tendency to be lost when viewed from any distance. 


There is actually, however, virtually no limit to the va- 


riety of markings both weak and strong, which can be 
(Turn to page 30) 
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It is your right to expect the finest from Rex! For 
Rex leadership in truck mixer design and perform- 
ance has been so constant that it is natural for you 
to expect the important improvements and progress 
from Rex ... natural for Rex to be the standard of 
comparison. 

The responsibility of leadership accepted by Rex 
engineers keeps them constantly working toward the 
future, pioneering the features that help you achieve 
more profitable operation and improved service to 
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...with everything you expect from the 


your customers ... help you stay ahead of your 
competition. 

Rex Adjusta-Wate Moto-Mixers live up to every- 
thing you expect ... there is nothing finer in the 
field. The Adjusta- Wate design principle is a devel- 
opment that ranks in importance with the many 
other Rex innovations that have contributed so 
much to all truck mixer progress, such as ... 

. the chain drum drive ... the three-point 
suspension principle ... one-lever transmission ... 


CONTINUED ON NEXT PAGE . 





ADJUSTA-WATE 


CONTINUED FROM PREVIOUS PAGE ... 


electronic strain gauge testing ... automatic ... is your best reason for looking to Rex 

throttle control ... Manten steel drums ... to put you ahead of your competition for 

drop-forged drum rollers . . . and many others. most profitable operations ... best service to 
This leadership ... willingness to go first your customers. 


WHAT THE ADIUSTA-WATE 
DESIGN PRINCIPLE MEANS TO YOu... 


The Rex Adjusta-Wate design principle is a in the rear. Adjusta-Wate is a proper balance 
complete answer to your operating needs. It of these important “musts” needed for effi- 
is not a matter of simply placing the engine cient truck mixer operation: 


ADJUSTA-WATE .-.. with a drum designed for most efficient, ADJUSTA-WATE «~~ assutes maximum spouting range for the 
ASSURES fastest mixing action. rum shape and length A . mixer. Discharge point is always well back of 
. . design and location of blading . . . lowest SSURES the rear tires — mot in front to restrict dis- 
BETTER angle of inclination ... assure the fastest pos- GREATEST charge. It provides maximum benefit for your 
MIXING sible, most thorough mixing action. You deliver OPERATING customers. 
the quality concrete your customers demand. IT The Adjusta-Wate can be mounted on a 
FLEXIBILITY shorter wheel base truck, assuring greatest 
maneuverability. 


ADJUSTA-WATE .. more profit for you ... faster service for ADJUSTA-WATE Rex Adjusta-Wate Mixers are built to operate 
ASSURES CuStomers. Adjusta-Wate Moto-Mixers do not cuts longer, more profitably with less time out of 
sacrifice over-all speed to achieve a few seconds service. The Adjusta-Wate principle ‘‘balances”’ 

FASTEST superiority in charging. They give you min- MAINTENANCE the strength of truck mixer parts ... no ‘weak 

TRIP utes faster combination of charging, mixing and AND OPERATING spots’ ... no ‘‘overweight’’ parts. You'll get 

CYCLE discharging — unequaled over-all speed. COSTS more days of profitable operation each year. 


a ; ’ Have your local Rex Distributor give 
FP STRUCT, - . z J you the proved facts on the LEADER ... 


K E x ADIUSTA-WATE MOTO-MIXERS 


CHAIRS! BELT COMPANY 


/ 


/ 4695 W. Greenfield Ave., Milwaukee 1, Wis. 





Don’t Press the Press 


There are those who question the 
integrity of a free press, and this 
cynicism has led some businessmen 
into handling publicity much in the 
manner of a blackmailer putting the 
squeeze on his victim. Especially is 
this true of local newspapers, and 
particularly in small communities. 
For example, a company which 
should have known better recently 
sent a highly complimentary (to 
themselves) news release along with 
an advertising mat to the advertis- 
ing manager of a newspaper with 
which they did business. The accom- 
panying letter, about as subtle as the 
blunt end of an ax, suggested that 
the ad manager see to it that the 
news release get into the hands of 
“the proper people” in the editorial 
department. This sort of technique 
may work once in a while, but even 
while its working, you are likely 
to be building yourself a batch of 
ill will among your local newspaper 
editors that may cause you plenty 
of trouble when and if you someday 
need editorial support. A newspaper 
release should stand on its own two 
legs. The things that your company 
is doing quite probably make legit- 
imate news regularly. It should be 
handled this way, and not hung on 
the coat-tails of an advertising pro- 
gram. Local publicity can do you a 
tremendous amount of good if prop- 
erly understood and properly handled. 


How T’other Half Lives 


A machine manufacturer in New 
Jersey has also come up with an ex- 
cellent idea for expanding under- 
standing within his company, an idea 
easily applicable to almost any com- 
pany. large or small. A team of three 
salesmen of the Monroe Calculating 
Machine Company took three plant 
workers, selected at random, along 
with them for several days on their 
appointed rounds. The purpose was 
to inoculate the plant workers with 
a better comprehension of the prob- 
lems of white collar workers — whose 
ways had previously seemed myste- 
rious to the plant people. Two com- 
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ments of the factory workers were 
typical: one said, “This salesman 
doesn’t walk away from his job when 
the bell rings at 4:30”; another com- 
mented that “selling is a heck of a 
lot harder than building the prod- 
uct.” And you can bet that these 
three men are spreading the gospel 
among their fellow plant workers — 
and that better understanding and a 
more efficient operation will inev- 
itably result. 


Do Your Cards Sell? 


Are your company business cards 
just business cards — dull, unimag- 
inative and deadly — or do they do 
a positive, constructive job of selling 
your company and its product? Busi- 
ness cards are a virtual necessity 
these days. Every company has to 
have them. In view of this, there's 
no reason why they shouldn't be 
designed to give an extra boost to 
the guy presenting them. The other 
day I was handed a card by the 
representative of a company that 
makes advertising mats and plates. 
The business card was printed on 
the same material as that used for 
the mats. It made an ingenious card, 
and [ still remember the man’s name 
which is something of a record. Now 
it might be difficult to print a calling 
card on a piece of concrete, but 
short of that there are many con- 
structive ways in which you could 
your company calling 
in no other way, by 


glamorize 
cards — if, 
hiring a competent typographer to 
design a clean, uncluttered and _at- 
tractive card in keeping with your 
type of business. The business card 
is often your entre to new customers. 
Don’t let it sell you short. 


Look At Your Product 


Where do you direct your first pot- 
shots when sales begin to fall off? 
Does advertising get the axe? Do 
you fire your sales manager? Beat 
your wife? Strangely enough, about 
the the last place most businessmen 
look when the competition is giving 
them a hard time is the most ob- 


vious place of all — the product, 
itself. It never occurs to most entre- 
preneurs that perhaps improving 
their product would be the quickest 
way of all of solving slumping busi- 
ness. 

Most businessmen are so wrapped 
up in the impedimenta of doing bus- 
iness these days, that they have little 
time left for the gadget that got 
them in business in the first place. 
When was the last time you took a 
good look at your product? A really 
close scrutiny of it? How long has 
it been since you compared it — 
with a reasonable amount of ob- 
jectivity — with competing building 
materials, and with the product of 
competitors offering the same items? 
Things have been pretty lush the 
last few years in the building ma- 
terial business, thus accenting a nat- 
ural tendency to look away from 
the product. But don’t look away 
too far. Things will never get that 
good. 


Dogs vs. Girls 


Several months ago, a department 
known as “Not in the Specs” (written 
by the editor and found each month 

~ not coincidentally farther to- 
ward the front of ConcreTE than is 
“Sales Clinic” saw fit to take excep- 
tion to statements made on this page 
concerning the advantages of St. Ber- 
nard dogs over Bikini-clad females in 
attracting visitors to a trade show 
booth. Such an attack was, of course, 
patently unfair. The editor, being the 
editor, must of necessity always be 
right. However. in the interests of 
keeping the readers of CONCRETE 
from becoming hopelessly confused 
over the dog vs. girl issue, we would 
like to point out some corroborating 
evidence to support our point of 
view. 

The House of Seagram., which 
spends million dollars an- 
nually in advertising and sales pro- 
motion (and could hire enough 
Bikini-clad girls to give one away 
with each Old-Fashioned) has chosen 
to build its entire promotion pro- 
gram for Wolfschmidt Vodka around 

dogs. Two Russian wolfhounds 
have completely crowded the girls 
out of Seagram ads. And if this isn’t 
enough evidence for the proprietor 
of “Not in the Specs.” we would also 
like to point out that we have run 
across many blondes—at trade shows 
and elsewhere—who turned out to be 
bigger dogs than the St. Bernard that 
started all this discussion in the first 
place. 


several 
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Put Customer First 


Proves Effective Success Formula 


“We believe the customer must al- 
ways be the head man,” says Walter 
A. Kurtz, the trouser-wearing half of 
the successful husband-and-wife man- 
agement team which calls signals on 
the operations of Concrete Block and 
Products Company of Detroit, Michi- 
gan. Judging from the results, the 
company's system is certainly a good 
one. In 1937 the sales of the firm 
totaled the modest sum of $144,990. 
By 1954 the figure had increased to 
$1,825,000, and last vear’s sales total 
fell just short of $2 14 million. Pres- 
ent indications are that 1956 sales 
will hit still another high mark. 

Right from the start the Kurtz 
team adopted a policy of anticipating 
custome! following 
through with prompt service. Their 
technique shows up in the form of 
a number of seemingly small but 
effective customer relations practices. 
One of the key factors, for example. 
is the 
possible contact with job 
tendents as a means of building a 
reputation for dependable service. At 
the end of each working day the 
home office checks with the superin- 
tendents to set up delivery schedules 
It also inquires 


needs ind 


maintenance of the closest 
superin- 


for the following day 
whether service has been satisfactory 
during the preceding 24 hours. Any 
problems that may have turned up 


in the interim are ironed out be- 
fore morning. 

The care and thought given to the 
convenience of customer shows up in 
a great many job practices. For ex- 
ample, drivers are instructed to un- 
load their trucks as near to other 
supplies as possible. They also carry 
tar paper rolls for use in inclement 
weather. The tar paper is spread on 
boards to provide a dry foundation 
for stacking concrete block and bags 
of cement. Tar paper is also used to 
provide a cover for the stacked ma- 
terial. On any job, large or small, 
drivers comply immediately with any 
customer request. 

During adverse weather the com- 
pany never delivers ready mixed con- 
crete without first checking with the 
customer. If the customer still wants 
the order, he gets it immediately. If 
he wishes to hold up, on the other 
hand, the order is re-scheduled. For 
the greater convenience of customers, 
orders are taken from six in the 
morning until nine in the evening. 

In order to supply as complete a 
service to its customers as possible. 
the firm has also elected to carry a 
versatile line of building supplies re- 
lated to both concrete products and 
ready mixed concrete. At the present 
time ready-mix accounts for about 


60 per cent of the firm’s total sales. 
Concrete block are responsible for 
approximately 25 per cent and mis- 
cellaneous building supplies, includ- 
ing steel trusses, for the remaining 
15 per cent. 

Although the company is complete- 
ly devoted to the basic principle that 
the rendering of complete customer 
service is the best way of promoting 
new business, it has not by any 
means neglected other types of sales 
promotion. For example. a_ rather 
ambitious advertising and public re- 
lations program is carried on. Each 
month a single-page flyer is sent to 
customers and prospects calling at- 
tention to important aspects of the 
firm’s service facilities. Local news- 
papers are also provided with press 
releases relating to the company’s 
growth in sales volume, to its manu- 
facturing operations, and other news 
worthy developments. 

The company has made a feature 
of providing non-stop service to its 
customers even through the most 
severe winter weather. Of major im- 
portance in this connection is an ex- 
tensive stockpiling and belt conveyor 
reclaiming system which has a capac- 
ity of up to 5 tons of materials per 
minute. The reclaiming system con- 
sists of three belt conveyors located 

(Turn to page 30) 


@ LEFT: View of the 250-foot inclined belt conveyor 
which feeds aggregates to the ready-mixed-concrete 
batching plant of Concrete Block & Products Company 
of Detroit. BELOW: The company’s block plant has oc- 
cupied this site for 32 years. Present-day output is at the 
rate of 1000 units per hour. 
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you name it...we’ve got it! 


No matter what kind of truck mixer you need, you'll 
find exactly the right model and size in the T. L. Smith 


line — the world’s most complete family of mixers. 


You not only have a choice of 31 different types and 
sizes — you can have more than five hundred different 


accessory options !* 


This means that you can actually have a “‘custom-tailored” 
mixer built to your particular requirements — 
and you can get it without paying a premium 


for custom manufacturing. 





Sizes and types are shown at the right. 
* Write for details on accessory options available for the size and Here’s a note of caution. Spring 
type mixer you need. No obligation. demand is heavy. Deliveries are 


being pushed back. To be sure 


you get the mixer you want when 


you need it, order now ! 











THE T. L. SMITH COMPANY, 2835 North 32nd Street, Milwaukee 10, Wis. 


Affiliated with Essick Manufacturing Company, Los Angeles, California A-8785-1P 
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© LEFT: Louis L. Johnson, general manager of Wessels 
Southern, discusses a sales point with one of the New 
Orleans Lumber dealers who are helping to merchan- 
dise his company's precast concrete steps. BELOW: 
Wessels’ crews install steps not only on orders received 
at the manufacturer's plant, but also for the customers 


of lumber yards. 


Lumber Yards 


Market Precast Steps 


Despite apparent competition with their own 


basic material, New Orleans lumber dealers 


have turned in a fine merchandising job 


Precast concrete 
have won a firm place in the general 
field of building materials, especially 
in areas where termite infestation or 
climatic factors shorten the normal 
life expectancy of wood construction. 
lo this extent, at least, the concrete 
units are in direct competition with 
lumber products, and the producers, 
in effect, compete with lumber yards. 


steps appear to 


Notwithstanding this apparent di- 
rect competition, a New Orleans 
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By DAVID MARKSTEIN 


manufacturer of concrete steps has 
developed and perfected a merchan- 
dising scheme to market most of his 
output through lumber dealers in the 
area. The sound logic underlying 
the plan, and the apparent success 
with which it is being carried out, 
indicates that other producers of pre- 
cast concrete might well apply some 
of the features to their own merchan- 
dising problems. 

The firm in question is Wessels 


Southern. Inc., and its general man- 
ager is Louis L. Johnson. Here is 
what Mr. Johnson has to say about 
the scheme to market concrete steps 
through the very lumber yards with 
which the product is in direct com- 
petition: 

“We have an active, continuing 
campaign aimed at securing direct 
orders. But some time ago, we looked 
around for added sales opportunities. 
Where, we asked ourselves, does the 
average homeowner go when he has 
a home repair or remodeling prob- 
lem? The answer was to the lumber 
yard. So we determined to try dis- 
tribution through these channels. 
Supplementing our regular merchan- 
dising, and with an advertising and 
lead-securing system aimed at help- 
ing sales through regular and lumber 
channels, the plan is producing hand- 
somely for us.” 

“The distribution pattern was care- 
fully planned. We didn’t want to 
line up every lumber outlet, but only 
those equipped to do a strong sales 
job on our products.” Mr. Johnson 
says. “We looked first for dealers 
with good locations and hence good 
display opportunities. Next, we 
wanted lumber men whose own sales 
set-ups were such that they could do 
a vigorous job of selling for us. 

“What we had to offer might seem 
at first glance competitive with the 


May, 1956—CONCRETE 





WESTINGHOUSE TRANSIT MIXERS 


score 3 ways with West Texas Concrete Products 


“The Westinghouse Transit Mixer 
loads faster, mixes better, and unloads 
faster than any mixer we've ever 
used,”’ says Weaver Cunningham, 
President, West Texas Concrete Prod- 
ucts, Inc., Odessa, Texas, which oper- 
ates a fleet of 20 mixers including 
three other well-known makes. 

Above, you see one of 9 new West- 
inghouse Transit Mixers which 
Weaver Cunningham recently added 
to his fleet. This one, a 61. yard ma- 
chine, is pouring into buckets on the 


_ 
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new Odessa combination junior- 
senior high school construction job. 

West Texas Concrete Products, Inc. 
received their first 3 Westinghouse 
Transit Mixers December 30, 1955. 
On the basis of their performance 
they bought 6 more in February. 

In addition to his comments on-the 
faster and better performance of 
Westinghouse Transit Mixers Mr. 
“We like the 
Westinghouse electric chute controls, 


Cunningham says: 


the simple water system, and the 2- 


(Gras 
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speed transmission.” 

This satisfying performance, which 
can be yours also, stems from such 
outstanding features as: exclusive 
self-aligning ball-and-socket mount- 
ing at the drum; exclusive, patented, 
fully-enclosed gear drum drive; 2 
deeper spiral mixing blades, each 
equipped with 3 auxiliary mixing 
blades. See these mixers in action. 
Ask your Westinghouse Transit Mix- 
er distributor for an early demon- 


stration. 


WESTINGHOUSE TRANSIT MIXER DIVISION 
LeTourneau-Westinghouse Company 
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yards’ own products, used in wooden 
steps. But the sales advantages both 
to them and to customers are so 
great, we pointed out, that highly 
profitable new volume would result. 

“For one thing, we showed the 
dealers, these steps are better for New 
Orleans’ climate—no termite trouble, 
no rotting, less sinkage. And more 
profits—for we'd handle installation 
if requested. They could switch con- 
sumers to concrete by telling them 
the facts about sectional construction 
and easy railings 
which can be put up in any way, 
utilizing assembly outlets built in, 
about the advantages of being able 
to design for harmony with a house’s 
architectural plan, since we offer 45 
standard forms, plus custom-made 
steps. These consumer advantages are 
also dealer advantages, since they 
open up a big-ticket sales opportunity 
with the customer who comes in for 
only a small purchase.” 


assembly, about 


This story wasn't told to every 
dealer. In addition to location and 
hard-hitting salesmanship, Mr. John- 
son sought geographical coverage in 
his franchising of lumber yards. 
Along the busy Airline Highway 
leading north to Baton Rouge, lum- 
ber companies are strung out one 
after another—each 
good location. “Our task in that case 
was to pick the one whose existing 
lines and set-up made him 
most likely to do a big job on con- 
crete steps.” We settled upon Lum- 


possessing a 


sales 


ber Products, Inc., one of New Or- 
leans’ biggest yards, Similarly, we 
franchise what we believe to be the 
single best yard in each trading area 
of this city that spreads out over 
360 square miles.” 

Strong, persistent advertising gets 
orders for both the lumber yard and 
the plant itself. At the plant regular 
employees double as installation men, 
thus keeping down overhead in this 
operation. Installation is handled for 
many of the sales made in lumber 
yards. 

Two media carry most of the ad- 
vertising. “We are seeking a wide- 
spread audience,” Mr. Johnson points 
out. “Almost every home owner is a 
prospect. So we employ the media 
which reach a widespread audience.” 

Wessels Southern is currently ex- 
periencing good results from the use 
of television. One of New Orleans’ 
two stations carries a Sunday real 
estate forum in which houses are 
featured, appliances demonstrated. 
and such things as concrete steps are 
sold. Mr. Johnson believes that this 
format of appealing to people in- 
terested in homes helps get the in- 
quiries. “At the same time,” he 
points out, “our cooperative sponsor- 
ship jointly with a number of other 
firms reduces costs, and that is a 
matter of no small consequence in 
the use of the resultful but expen- 
sive medium of television.” 

In another mass audience medium, 
newspapers, Wessels Southern runs 


all advertisements in a section de- 
voted to home construction and re- 
modeling. Here ads of such firms as 
Wessels are set to resemble news 
stories, usually with photographs and 
news-type headlines. A typical recent 
ad used as a newspeg the completion 
of a recent outstanding job: 


“Beautiful effects can be obtained 
with Wessels Southern steps,” the 
headline said. Below this was a photo- 
graph, followed by this copy: “The 
ready-built concrete stairway shown 
above was installed by Wessels 
Southern. It is only one of the many 
jobs we have tailored according to 
the customer’s requirements. We take 
pride in pleasing the customer. Our 
product permits us to provide beauty, 
strength and economy in one pack- 
age. We can fit practically any need. 
Two very special features are the 
raised safety tread, which can pre- 
vent slipping on damp concrete, and 
also the rust-proof sockets that are 
cast into the steps for attaching orna- 
mental iron rails. A variety of widths, 
heights, landing or platforms, and 
iron rails, make up a very complete 
line. Our free estimate service is 
available to all.” 

At one time, a slant toward the 
do-it-yourself market was tried. But 
Wessels Southern found that not more 
than 1 per cent of its sales went here, 
and currently the sales emphasis is on 
installation—selling the beauty, dur- 
ability and economy of the completed 
job. 





Put Customer First 
(From page 26) 


in as many tunnels beneath the stock- 
piles. Even when the outer edges of 
the stockpiled materials freeze up 
solid, the conveyors make possible 
the removal of unfrozen material 
from the center of the piles where the 
temperature seldom falls much below 
10 degrees. 

At the present time, Concrete 
Block and Products employs a total 
of over 100 persons in its two plants, 
and operates more than 40 trucks. 
Less than a decade ago. when the 
firm’s only product was concrete 
block, total employment numbered 7 
individuals and there were only two 
trucks in service. 

Mrs. Kurtz, who has been active 
in the business since its beginning 
nearly 33 years ago, is one of the few 
women ever to make a_ successful 
career in the dominately man’s world 
of concrete and concrete products. 
From her desk, she formulates man- 
agement and sales policy with her 
husband, who directs all manufactur- 
ing operations. 
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Church Construction 
Continues to Boom 


The church building boom in the 
United States, which has boosted 
church construction to ten times the 
level of a decade ago, shows no signs 
of levelling off, American Iron and 
Steel Institute reported recently. 
Within the next ten years, an esti- 
mated 70,000 new churches will be 
built, at a cost of $7 billion. Expend- 
itures for religious construction 
during 1955 were a record of $760 
million, 25 per cent more than the 
previous year. In 1956, they are ex- 
pected to reach $900 million. 


Finishing Concrete 
(From page 24) 


used. The use of standard sheetings 
is recommended for economic rea- 
sons, although the manufacturers of 
such materials can provide special 
figurings if there is sufficient de- 
mand. 

There is some evidence that the 


figured concrete surfaces serve a 
utilitarian as well as a decorative 
purpose. Figured surfaces, at any 
rate, appear to suffer less from 
crazing through weathering than 
plain surfaces. The patterned sur- 
faces also serve excellently as a struc- 
tural key when separate pours of 
concrete must be keyed together. 

Most of the experimental work 
discussed in this article was carried 
out by Prestressed Concrete Ltd., of 
Great Britain. The information and 
photographs were forwarded to Con- 
crete by The Natural Rubber De- 
velopment Board. 


Cement Firm Liquidates 


Stockholders of Santa Cruz Port- 
land Cement Company voted at a 
special meeting to liquidate the com- 
pany and sell its cement business and 
related assets to Pacific Coast Ag- 
gregates, Inc., for $12 million. 
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Stronger, Faster Concrete 


all year ’round 


IN READY MIX 


Ready mix producers can render a genuine service to cus- 
tomers by recommending the use of Columbia Calcium 
Chloride—especially at temperatures below 70°F. when the 
set and strength of plain concrete are greatly retarded. 

You can add Columbia Calcium Chloride to the mix 
either at your plant or on the job. 


¢ Makes initial and final set three times faster 
e Increases early and ultimate strength 

© Releases forms faster for re-use 

e Cuts down on overtime 

e Helps meet work schedules 

e Increases workability 


IN CONCRETE PRODUCTS 


Whether your concrete products are blocks, pipe, or pre- 
cast units, the use of Columbia Calcium Chloride will 
improve production and lower manufacturing costs. Here 
are some of the advantages you gain by adding Columbia 
Calcium Chloride to your mix: 


¢ Reduces time required for initial set 
e Gives higher early strength 

© Reduces curing time 

© Reduces cracking 

¢ Allows for quicker handling 

e Reduces breakage 

* Permits earlier shipping 


The advantages of Columbia Calcium 
Chloride are apparent all year ‘round. 
That’s why it pays to use Columbia 
Calcium Chloride regularly through- 


out all seasons. 


Columbia Calcium Chloride works 
equally well with normal, air en- 
trained and early high strength 
cements—and is easily controlled in 
either flake or liquid form. 


WRITE TODAY FOR COMPLETE INFORMATION .. . PLEASE SPECIFY 
WHETHER YOUR INTEREST IS IN READY MIX OR CONCRETE PRODUCTS 
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COLUMBIA-SOUTHERN 
CHEMICAL CORPORATION 


SUBSIDIARY OF PITTSBURGH PLATE GLASS COMPANY 
ONE GATEWAY CENTER + PITTSBURGH 22+ PENNSYLVANIA 


DISTRICT OFFICES : Cincinnati * Charlotte * Chicago 
Cleveland * Boston * New York ¢ St. Louis 
Minneapolis * New Orleans * Dallas * Houston 
Pittsburgh * Philadelphia * San Francisco 
IN CANADA: Standard Chemical Limited and its 
Commercial Chemicals Division 
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1100 CU. YDS. WAS ONE DAY’S POUR: Non-stop pour 
and placement of 195 Jaeger truck mixer loads, totalling 
1100 cu. yds. in 13 hours, helped to meet an unusual 
foundation problem on Buffalo’s new $4 million branch 
of the Feder il Reserve Bank of New York. 

Water table only 10’ below ground level necessitated a 4’ 
thick pressure slab which had to be poured monolithically 


and quickly in the sub-cellar excavation. 

Two 40’ portable conveyor belts were used to carry mate- 
rial to center area of pour where chutes could not reach. 
As many as eight of Gravel Products Corporation’s Jaeger 
mixers maintained a steady flow of concrete, William L. 
Crow Construction Co., contractor, reported concrete 
handling costs were only $1 per yd. by this method. 


Your Jaeger payload keeps growing 


individual plant requirements, operating practices and 
load limitations. Your Jaeger distributor knows your own 
local conditions thoroughly and how Jaeger mixers can 
be equipped for the most efficient operation with your 
set-up. Check with him —or write us for Catalog and 
complete information. 


Every year, more ready mixed concrete is produced in 
Jaeger truck mixers than by any other method. The mar- 
gin of advantage to Jaeger owners is even greater in this 
year’s new “D” models. Shorter center of gravity, reduced 
weight, 3-speed transmission and faster charging and 
discharging enable the 1956 Jaegers to produce con- 
sistently bigger daily yardage. The perfecting of struc- 
tural and mechanical elements further insures that your 
new Jaeger will average less maintenance time, and cost, 
than any mixers you have operated to date. 


3% to 82 yd. units, to meet any need 


As the industry’s leader, Jaeger offers the widest range 
of choice in mixer types and in optional equipment to fit 
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THE JAEGER 
MACHINE COMPANY 


522 Dublin Avenue, Columbus 16, Ohio 


Air Compressors ® Pumps ® Loaders ® Concrete Mixers © Paving Machines 
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MODERN PAYLOAD PRODUCERS: Every advanced feature is 
shown in these latest type agitators of Samson Block & Supply Co.., 
Media, Pa., including 4-axle mounting, radio-telephone equipped 
cab and hydraulic fingertip control of 13 ft. chute. Only Jaeger, 
as the industry’s leader, builds this top-loading agitator with 
completely sealed drum for maximum payload production. 
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HELPING TO RELIEVE THE CEMENT SHORTAGE: To storage silos. The “around-the-clock” pour required for slip- 
increase the capacity of one of the South’s large cement form construction was handled by five Jaeger “Mix Plus” 
plants, 9000 cu. yds. of specification concrete are being truck mixers of 414 to 614 yd. capacity, on a 2-mile haul 
furnished for the high speed construction of foundation and from plant to job. 





Knowing how and where to obtain funds at advantageous rates for the purpose 
of financing the expansion of your business may be as important to you 


some day as any knowledge you possess. 


This article tells you about . . 


DIRECT PLACEMENT LOAN FINANCING 


Although the building 
industries have enjoyed a generally 
sustain period of rapid growth, for 
many individual concerns the full 
development of potential has been 
curtailed by lack of capital. Since 
manufacturers seeking new sources 
of long-term funds from insurance 
companies ask the same general ques- 
tions about such loans, it may be of 
interest to indicate the general re- 
quirements and procedures. 

According to the Security and Ex- 
change Commission reports, about 
one-third of all corporate securities 
sold in 1955 directly to in- 
surance companies, fraternal orders, 
These se- 
curity issues went through 
underwriters, never passed through 
SEC registration, did not require an 
offering prospectus, and cost of flota- 
tion was less, on the average, than 
for public offering. Such corporate 
as direct place- 


went 


and trust funds. 


never 


pension 


financing is known 
ment private placement 
loans, and this direct method of 
raising funds is used by small com- 
panies as well as large companies. 
How placement 
financing done. who does it, under 
what conditions, and what are the 
drawbacks ? 

Direct placement sales totaled 
about $3.6 billion in 1955. Most of 
these direct sales are arranged 
through specialists who bring to- 
gether the institutional investor and 
the corporate borrower. 

Industries leading the parade in 
direct placements are basic chemicals 
and allied lines, transportation (e.g., 


sales. or 


is this private 


materials 


By W. T. GRIMM 
W. T. Grimm & Company 


placement issues are debt obligations 

bonds, debentures, notes and 
mortgages. Preferred stock is some- 
times used. About one-third of the 
dollar volume of last year’s $3.6 bil- 
lion in private placements involved 
securities with maturities of 10 to 15 
years; of the number of private 
placements, more than half were 10- 
15 year maturities. A few issues will 
run as long as 30 years for large, 
well-known borrowers. About half 
of the year’s direct placement financ- 
ing was for the purpose of com- 
pany expansion and plant improve- 
ment. Working capital needs ac- 
counted for about 20 per cent; re- 
funding of outstanding securities 
about 15 per cent. 

Placements may range from $250,- 
000 to a few as high as $150,000,000. 
To entitle a building materials manu- 
facturing company to a minimum 
loan of $250,000, the borrower 
should have a net worth of at least 
$500,000, and a good earnings 
record. Interest rates vary from 314 
to 6 per cent, depending on the credit 
of the borrower and the market. 

Direct placement of corporate se- 
curities has grown mainly because 
of simplicity, speed and savings in 
cost. Securities and Exchange Com- 
mission registration and preparation 
of an offering prospectus with its at- 
tendant legal and auditing expenses 


are avoided, not because a company 
may wish to avoid public disclosure, 
but because the law does not require 
such registration where no_ public 
offering is involved. 

As far as speed is concerned, under 
favorable circumstances some com- 
mitments for private placements have 
been negotiated within a week. 

Another reason for the popularity 
of direct placements is the possibility 
of working out a delayed takedown 
of the funds, for example, during a 
construction period. This is particu- 
larly advantageous when the con- 
struction period for a particular proj- 
ect extends over a long interval, and 
when interest charges on idle funds 
would amount to a substantial item 
of cost. 

Costs on direct placements are 
usually substantially less than on 
public offerings. This is especially 
true of smaller loans where issuance 
and selling expenses expressed as a 
percentage of proceeds tend to be 
high. For example, a medium-sized 
building materials company with a 
net worth of $114 million desiring 
to borrow $500,000 today would 
probably pay around 10 per cent or 
more of the amount obtained, as 
costs of a public offering. The direct 
placement commission, however. 
would probably range from 3 to 4 
per cent. 


(Turn to page 36) 


TABLE—COMPARISON OF COST OF FLOTATION 


Size of Issue 


Private In Placed 


Per Cent of Proceeds 


Publicly Offered 


(000 omitted) Issues lakes 
Total Number 


Costs of 


railroads), oil refining, natural gas 
production and rare ee and 
electric utilities. Not far behind are oe 
the manufacturers of electrical equip- Issues (Per Cent) Issues (Per Cent) 
ment, electronics, metal products, oil rt aan : ee 
field equipment, and chemical prod- 207 2 p a 
ucts and plastics. 51 113 61 289 


About 95 per cent of the private 68 89 72 1.91 


Number 
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UNDERSIDE OF PRESTRESSED SPAN shows bottom flanges of girders and general shape of step bearings. Roadway is 28’ between curbs. 
California Division of Highways photos. Warren B. James, resident engineer; Charles McClosky Company, contractor. 


Prestressed girders span freeway traffic 


IN THE 798’ SEPARATION which 
completes the San Bernardino-Santa Ana 
Interchange in Los Angeles, two spans 
had to cross two lower levels of free- 
way which carry a 24-hour traffic of 
38,000 to 40,000 vehicles on each leg. 

The problem was to build these two 
spans uniform in line and material with 


5 TO 6 HOURS, AT NIGHT, PLACED EACH 8-GIRDER 
SPAN: Girders were cast on ground below and 
prestressed when concrete reached 3500 psi. 
With 35 and 40 tons on their three prestress- 
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the rest of the poured-in-place structure 
without using falsework in the freeways 
below. It was solved with 48’ long pre- 
fabricated prestressed girders, 8 in each 
span. These were set at night and the 
deck was then poured in the usual 
manner. 

The wide, thin bottom flange of the 


ing cables the 48’ long girders showed only 
Ye" rise at center. Note 44” wide flange only 
4” thick at the edges, 6” thick at stem. Stem is 
36” high, 12” thick at the ends. 


girders, containing 144” shear and tem- 
perature bars on 12” centers, necessitated 
a very workable, as well as high strength 
concrete. This was obtained with a 7-sack 
mix which developed 4000 psi working 
strength when properly processed in truck 
mixers of certified design, capacity, mix- 
ing speed and accuracy of water control. 





4:5" MIXER 
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You have a right to insist on this Rating 
Plate. It certifies compliance with the 
high industry standards maintained for 
your protection by the Truck Mixer 
Manufacturers Bureau. 


BLAW-KNOX CONSTRUCTION EQUIPMENT DIV. 
Mattoon, Ill. 


CHAIN BELT COMPANY 
Milwaukee, Wis. and Los Angeles, Calif. 
CHALLENGE MANUFACTURING CO. 
Los Angeles, Calif 
CONCRETE TRANSPORT MIXER CO. 
St. Lowis, Mo. 
CONSTRUCTION MACHINERY CO. 
Waterloo, lowa 
THE JAEGER MACHINE COMPANY 
Columbus, Ohio 
THE T. L. SMITH COMPANY 
Milwovkee, Wis. 

WILLARD CONCRETE MACHINERY CO. LTD. 


Lynwood, Calif. 


WORTHINGTON CORPORATION 
Plainfield, N. J. 





From our extensive experience in 
find that the building 
materials corporations which normal- 
financing are 
the long-estab- 
corporation, and the 
company. 


this field. we 
ly use such direct 
mainly of two sizes: 
lished 


medium-sized 


larger 
crowth 
usually unknown to investors, and 
coming into the market for outside 
financing for the first time 

} rom our experien e. also. we 
learn that institutional investors seek 
certain major qualities in evaluating 
a building materials manufacturer's 
application for a direct loan. By and 
large, the investors want the follow- 
ing: first, to be assured of competent 
management in the borrowing com- 
pany; second, to find a history of 
company demonstrated 
ability to repay the loan; and third, 
to have some assurance that the new 
funds will be put to constructive use. 


profits and 


The role of the private placement 
specialist is to counsel with the issuer 
as to the best type of issue to meet 
his needs and thereafter to prepare 
a comprehensive report which will 
cover company history, purpose and 
terms of the loan, analysis of finan- 
cial statements, calculation of invest- 
ment ratios and legality status, ap- 
praisal of management and key per- 
sonnel, standing in the industry and 
long-range outlook. Then, the spe- 
cialist proceeds to present the pro- 
posal to the proper institutional in- 
vestor and to negotiate the best terms 
obtainable on behalf of the borrower. 


Individual insurance companies 
have strong preferences for particu- 
lar types and amounts of loans, rep- 
resentative of certain industries and 
pension funds, fraternal orders and 
trusts show similar leanings. There are 
well over 300 institutional investors 
in this country and in Canada, and 
each has its own investment policy. 
A good deal of the art of the direct 
placement specialist lies in knowing 
exactly which institutional investors 
are seeking what kinds of loans at 
the moment, and in counseling the 
corporate borrower on the best source 
of funds and the best terms. 

The terms are of major significance 
to the borrower. Building materials 
company officers are often wizards 
at understanding their own financial 
situation, but usually don’t know 
whether the terms offered in an in- 
stitutional loan are too tight, or 
whether a better deal could be se- 
cured elsewhere. 

Not only must the borrower be 
counseled on the principal amount 
to be borrowed, but the maturity, 
interest rate, call prices and offering 


price require careful consideration. 
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Quite often borrowing corporations 
will accept sinking fund provisions 
on their loan which may prove em- 
barrassing in future years. But they 
may be so interested in the principal 
sum that they overlook repayment 
clauses. The same applies to call 
prices on the issue. Fairly often a 
company may want to retire a long- 
term insurance company loan because 
other sources of funds — at lower 
cost — have become available. To 
substitute one for the other may be- 
come very costly unless the insurance 
company loan was so set up that the 
call price, before maturity date, is 
not too high and does not provide 
too stiff a penalty for retirement of 
the debt before maturity. 

The same considerations hold with 
regard to security for the loan. 
Should it be a closed or open-end 
first mortgage on all fixed assets of 
the borrower, or would a debenture 
serve just as well and save trustee's 
fees? Should the loan permit or 
preclude additional funded debt, or 
bank indebtedness? Should the bor- 
rowing corporation accept a provi- 
sion that it agrees to maintain a cer- 
tain specified current ratio? What 
about dividends? Sometimes an in- 
stitutional investor may insist that 
the borrowing company limit its divi- 
dends to 25 or 50 per cent of net 
income after taxes and sinking fund 
payments. Other institutional  in- 
vestors may permit 75 per cent or 
more. 

Other problems may arise concern- 
ing the sale of fixed assets during 
the term of the loan. Some loan agree- 
ments permit such sale, while others 
require the consent of the leader. 

Notwithstanding these vexations 
and problems, corporations of all 
sorts borrowed $3.6 billion last year 
through direct placements, so evi- 
dently these problems have answers. 

Of course, the stray thought must 
occur to the reader that private place- 
ments cannot be this good. The draw- 
backs to private placement — if 
they are drawbacks — often appear 
in loan covenants. Borrowers might 
well weigh the effect of them on their 
own situations. For example, in every 
direct placement loan agreement is 
a summary of terms and conditions 
to which the borrower agrees to ad- 
here so long as the issue remains out- 
standing. Each borrower must decide 
for himself whether these covenants 
are likely to be burdensome. For 
example, the borrower often agrees, 
after giving effect to the loan: 

To maintain workigg capital equal 
to 150 per cent of the amount of the 
loan; 


To maintain current ratio of 1.5 to 
1 or 2.0 to 1, depending on the type 
of business represented; 


Not to merge or sell substantially 
all of the assets without the lender’s 
consent ; 


To restrict dividends to earnings 
subsequent to the date of the loan; 
and 


Not to pledge any accounts receiv- 
able or other current assets to secure 
bank loans. 

These are typical terms for the 
average medium-sized industrial cor- 
poration. They may be burdensome 
— perhaps more restrictive than the 
terms of the average public debt 
issue. While a direct placement loan 
can normally be designed to meet the 
specific requirements of each bor- 
rower, the basic loan covenants will 
not be too far removed from those 
just cited. However, after a loan is 
made, any specific covenant in a 
private placement can always be 
modified more easily than can ‘a 
similar change be made in a public- 
ly-sold issue. 

Funds borrowed and _ profitably 
employed provide earnings leverage 
on outstanding common shares. Debt 
securities are the cheapest to service 
since the interest cost of the money 
is deductible before calculation of 
federal income taxes; but every dol- 
lar borrowed must be repaid when 
due. The repayment date might come 
at an inopportune time. To avoid 
any such difficulties, almost all direct 
placement loans are repayable in 
moderate, equal, annual payments 
during the life of the loan. 


Not all direct placement issues are 
debt securities. An increasing num- 
ber of preferred issues have been 
used in the last few years, we find. 
Most of these preferreds have sink- 
ing funds which will retire the issues 
in 10, 15, or 20 years. The disad- 
vantage of a preferred is the relative- 
ly high carrying cost which requires 
roughly $12 of pre-tax earnings per 
share to pay a $6 dividend. The ad- 
vantage is that a larger equity base 
is obtained upon which more debt 
issues could be placed. 


In summary, it might be said that 
for building materials companies 
which are aware of the facts and still 
prefer debt financing, as many of 
them do for a variety of reasons, 
private placement financing offers 
an efficacious, low-cost route to 
necessary funds. The principle which 
specialists in this field must empha- 
size, is this: long-term loans are 
based on demonstrated earnings 
power rather than the value of fixed 
assets. If a company can meet that 
test, it is eligible for all forms of 
private placement financing. 
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BRYAN, OHIO 
Manufacturing Plant 


LOS ANGELES, CALIFORNIA 
Main Office and Plant 
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PLANTS IN FULL PRODUCTION 


to meet YOUR demand for.... 


With the new, additional manufacturing facilities in Bryan, Ohio, Challenge is 
stepping up production to meet the constantly increasing demand for Challenge 
Pacemaker Truck Mixers. Being located close to most truck manufacturers, the 
new Bryan plant offers factory installation and “drive-away economy.’ No matter 
where you operate, you can be assured of faster delivery and reduced freight costs. 


COOK BROS. EQUIPMENT CO. 


3334 San Fernando Road, Los Angeles 65, California + CLinton 6-3151 
WORLD-WIDE DISTRIBUTORS FOR CHALLENGE TRUCK MIXERS...VALUE STANDARD OF THE INDUSTRY 
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EXPERIENCE with accelerated 
depreciation techniques 
indicates they aren't 

always beneficial. Here is... 


A NEW LOOK 
AT RAPID TAX 
DEPRECIATION 


bout a year ago this magazine 

published my article entitled 
“New Rapid Tax Depreciation”, 
which outlined the following: 

(1) The tax rights of taxpayers 
under Section 167 of the 1954 In- 
ternal Revenue Code 

(2) The financial assistance to tax- 
payers resulting from the cash com- 
prising the taxes deferred to later 
years because of adopting a rapid 
method of tax depreciation. 


(3) The economic gain to the tax- 
payer from the interest-free use of 
the funds replaced by the deferred 
taxes, during the average period of 
deferral due to rapid tax deprecia- 
tion and how such gains are com- 
puted. 

In addition, the article discussed 
the various objections to 
adopting rapid tax depreciation. It 
also discussed the various alternative 
accounting treatments applicable to 


possible 


this technique. 

The author had then arrived at 
the conclusion that. except in un- 
usual circumstances, taxpayers gen- 
erally should benefit from adopting 
rapid tax depreciation, and that in 
many cases this benefit could be sub- 
stantial. 

The author still adheres to the 
views expressed in that article as to 
the benefits which should normally 
result from adopting rapid tax de- 
preciation. But subsequent experi- 
ence has disclosed a serious danger 
reducing or 


which is capable of 
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eliminating the normal economic 
gains to be expected from rapid de- 
preciation, and which in some cases 
can result in a substantial loss to the 
taxpayer. 

To demonstrate how relatively 
large the gains from adopting rapid 
depreciation may be. let us assume 
$100.000 of property additions with 
an average life expectancy of ten 
years. Adopting the “declining bal- 
ance” method of rapid depreciation 
will raise more: than $10,000 of cash 
during the first year of life of this 
new property, thus providing 10 per 
cent of the cost thereof. Economic 
gain from interest-free use of the de- 
ferred taxes would amount normally 
to over $4,000 as to property of this 
amount and life, or 4 per cent of the 
cost, assuming a 6 per cent average 
cost of the money replaced by the 
deferred taxes. 

But. as shown below. certain ac- 
counting treatment, plus a combina- 
tion of unfortunate circumstances, 
can not only eliminate this normal 
amount of economic gain, but even 
translate it into loss. 

If the new property has a life of 
20 years, instead of 10, normal eco- 
nomic gain will increase to nearly 
$10.000 or 10 per cent of the cost. 
The percentage gains will hold good 
as to any amounts of new property, 
assuming the same life span and cost 
of money. 

But even with property consider- 
ably longer-lived than 10 years, such 
accounting, coupled with the wrong 


By 
WILLARD F. STANLEY 


Tax Consultant 


combination of circumstances, could 
change this substantial gain to a con- 
siderable loss. 


Accounting Treatment 


Accounting treatment of rapid de- 
preciation becomes the key to 
whether adoption may prove a gain 
or loss. Let’s see how this comes 
about. 

Rapid depreciation differs funda- 
mentally from accelerated amortiza- 
tion of emergency facilities under the 
1950 Revenue Act in that in the 
latter case it was necessary to claim 
more rapid than usual deterioration 
of the property involved in order to 
obtain a Certificate of Necessity. No 
such allegations are necessary to use 
rapid depreciation under the 1954 
Code, which is available to all tax- 
payers as to property constructed on 
or after January 1, 1954. The new 
rapid depreciation methods are an- 
chored to the normal straight line 
rates, and use them as a basis for 
computing the new formula. Few 
corporations seem to have followed 
the practice, but there appears to be 
ample justification for “booking” 
(i.e. reflecting on the company’s 
books of account) depreciation at the 
old straight line rate, although taking 
the rapid rate for tax purposes, un- 
less there is a good reason to believe 
that the new properties will actually 
deteriorate more rapidly than the 
same type of property did in the 
past. This accounting treatment is 
sanctioned as to rapid depreciation 
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by Bulletin 44 of the American In- 
stitute of Accountants in cases where 
the tax reductions from use of 4 
rapid method will recur for more 
than a few years, even though the 
amounts of such reductions may be 
material. This treatment increases in- 
come and earned surplus in the early 
years of life of the new property. 
“Booking” depreciation at the 
previous straight line rate with an 
offsetting charge to income to the 
extent of the tax reductions from 
rapid depreciation will leave net in- 
come and earned surplus unchanged, 
and thus will not affect cost of money 
in the future. This treatment is being 
increasingly followed as to acceler- 
ated amortization of emergency fa- 
cilities and represents a middle-of- 
the road course which avoids dis- 
tortion of income upward or down- 
ward, as well as leaving the cost of 
subsequent financing unaffected. 


Effect of Accounting 


Using for each period the rapid 
method which produces the maxi- 
mum economic gain, the percentages 
of cost of new property representing 
“normal” economic gains for various 
life expectancies are as follows: for 
5 years, 1.8 per cent; for 10 years, 
3.375 per cent; for 20 years, 8.2 per 
cent; for 30 years, 12.5 per cent. An 
after-tax cost of money amounting 
to 5 per cent, and a tax rate of 50 
per cent, were used. The gains as- 
sume continued, consistent expansion 
throughout the assumed life of the 
new property. 

If the accounting treatment leaves 
income unchanged (as in the case 
of the “reserve” method mentioned 
above, where the tax reduction is 
charged to income and credited to 
a reserve for future taxes) it will 
not affect the cost of capital. There- 
fore, in such case the economic gain 
would reflect the over-all weighted 
average cost of money replaced by 
the deferred taxes. 

If the treatment in- 
creases income and earned surplus, 
as when tax reductions are permitted 
to flow through to income, subse- 
quent financing soon after installa- 
tion of the new properties, could be 
done at a lower over-all money cost, 
and economic gains would be con- 
siderably enhanced. 


accounting 


But if the accounting treatment re- 
duces income and earned surplus by 
increasing the “book” charge for de- 
preciation to the higher rate taken 
for tax purposes, then the cost of 
money will rise upon subsequent fi- 
nancing, because the decrease in sur- 
plus resulting from this accounting 
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procedure will require the issuance 
of more common stock (bearing the 
highest money cost) — than waquyld 
otherwise be the case. 

If the latter accounting treatment 
is applied to the example given above 
(i.e. a company with $100,000 of 
expansion,.the new property having 
a ten year life), we find that, as- 
suming continuance of the same rate 
of expansion over the life of such 
property, the higher money costs 
arising from this combination of cir- 
cumstances would substantially _re- 
duce the “normal” economic gain 
on such new property, provided the 
corporation had any considerable 
portion of debt in its capital struc- 
ture. 


Possible Economic Loss 


The foregoing has been designed 
to show, first, that with reasonbly 
favorable accounting and other cir- 
cumstances, taxpayers should derive 
substantial benefits from adopting 
rapid depreciation; second, that these 
“normal” economic gains may be re- 
duced materially or completely can- 
celled by “booking” the high rate 
of depreciation if this is accompanied 
by a high rate of expansion requir- 
ing financing. But these economic 
gains may be translated into substan- 
tial economic losses, given (1) sim- 
ilar accounting treatment; (2) simi- 
lar high expansion in early years of 
life of the new property, followed 
by a protracted period of little or 
no expansion;~and (3) a capital 
structure containing a relatively high 
debt component. 

“Booking” depreciation at the high 
rate will decrease earned surplus and 
thus unbalance the company’s capital 
structure in the early years. This 
unbalance will be restored in the 
later years by increased income and 
surplus when depreciation deductions 
fall. But this restoration will not, in 
itself, terminate the penalty to the 
company from the higher annual 
cost of money resulting from the orig- 
inal unbalancing of capital structure. 
To terminate this continued annual 
loss, such restoration must be fol- 
lowed by additional financing, thus 
enabling the company to readjust its 
capital structure back to that pre- 
vailing before rapid depreciation was 
adopted, by issuing more lower cost 
debt securities. This adjustment by 
reason of financing would not, how- 
ever, occur until expansion is re- 
sumed. 

To make an arbitrary assumption 
carrying out the above thought, let’s 
assume that expansion of the com- 
pany, after continuing at a rapid 
rate for 3 years, terminated, and that 


this condition continued for the next 
17 years, — ten years beyond the 
assumed life of the new property. 
How would this affect the net eco- 
nomic gain or loss? 

The answer is that with any siz- 
able amount of debt in the com- 
pany’s’ capital structure, the result 
could be a considerable net enonomic 
loss, and moreover, if debt ran sub- 
stantially beyond 50 per cent of total 
capitalization, this loss could amount 
to more than the “normal” economic 
gain which might be realized by the 
company from adopting rapid depre- 
ciation. 

Companies with more than 50 per 
cent of debt in their total capitaliza- 
tion would be particularly vulnerable 
to this danger. Danger from this 
source is enhanced by the difficulty 
of accurately forecasting expansion 
far into the future. 


To Summarize 


None of the foregoing is intended 
as an objection to adoption of rapid 
depreciation, but as a warning 
against “booking” high depreciation 
unless required by the actual facts 
in a particular case. The serious 
dangers which may flow from this 
type of accounting treatment can be 
completely avoided by adopting 
either of the other two accounting 
alternatives. Carrying through the 
tax reduction to net income (which 
tends to enhance economic gains) 
may well be justified in certain cases. 
At any rate “booking” depreciation 
at the lower straight line rate and 
offsetting the tax reductions from 
rapid tax depreciation by charges 
for deferred taxes (credited to a tax 
reserve) has the merit of not dis- 
torting either income or earned sur- 
plus, and of leaving capital structure 
and money costs unaffected by the 
use of this technique. 

Our conclusion is still that most 
taxpayers eligible for rapid tax de- 
preciation should profit by adopting 
it. But there may be many excep- 
tions to this general rule, where cor- 
porations with relatively heavy debt, 
“book” the higher rate of deprecia- 
tion claimed for taxes, and where 
this accounting treatment is accom- 
panied by unfortunate timing of ex- 
pansion in future years. In these 
cases not only would the economic 
gain be reduced or lost, but consider- 
able economic net loss might result. 


It should always be borne in mind 
that it is within the power of each 
taxpayer to avoid this possibility of 
loss, simply by adopting an account- 
ing treatment which does not involve 


“booking” the high depreciation rate. 
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“Follow 41 to bay. Cross causeway to end of key. Turn 


right at crossroad 15. Roger. over!” 

An intrepid tank commander directing an assault 
against grimly-held enemy fortifications, maybe? Not 
this time! The recipient of the airborne message is a 
truck driver on his way to deliver a load of ready-mixed 
concrete. He’s driving a unit of the fleet of William J. 
Sullivan, owner of Modern Builders Supply of Sarasota. 
Florida, who recently equipped his trucks and cars with 
2-way radio equipment, 

In Sarasota area new housing developments are spring 
ing up overnight to accommodate the rush of sun-seeking 
retirees and pensioners, and sub-divisions may be so 
located in outlying regions as to escape the most vigilant 
driver. In searching for a particular site for which con 
crete has been ordered, it is very easy for a driver to 
flounder around until his load begins to stiffen. 

Telephones, and people from whom to ask directions 
are equally scarce in these sections and finding the cus- 
tomer while the truckload of concrete was still deliver 
able often presented a serious problem. That is, it did 
until radio was brought into the picture. 

Today a driver confronted with this problem simply 
calls Sullivan’s office from the microphone on the radio 
unit on his truck, and the office steers him straight to 
his destination. Thus has the company eliminated wasted 
truck trips and wasted concrete to the tune of thousands 
of dollars a year 

It cost Sullivan, a former Chicago White Sox infielder 
and catcher, $9,000 to install the ridie-talkies, but he 
figures its cost-trimming success as only one feature of 
its economy. “A lot of people in the Sarasota area,” he 
says, “are building their own homes. When it comes to 
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/2-Way Radio 
Cuts Costs, 
Ups Business 


By HARRY J. MILLER 


Florida ready-mix 
producer derives 
2-way benefits, too 




















figuring the amount of ready mix they need for the job, 
their figuring is woefully inaccurate. They'll either over- 
order or under-order. 

“In the past, if they ordered too much, it was their 
loss, since by the time the truck returned to the plant, the 
mix was generally useless. If they hadn't ordered enough 
to complete the job, they had to assume the cost of the 
truck making a trip with a part-load. Either way made 
for ill-will. Radio communication has changed all this.” 

First in this area to install the 2-way communications 
system, Sullivan had it made part of the equipment for 
his main plant and 20 truck units. Starting with nine 
vehicles at present, future plans call for the addition of 
seven more units, under the broadcast license granted 
Modern Builders by the Federal Communications Com- 
mission. 

Assigned the call letters K1l 985. and using an as- 
signed frequency of 152.99 Mc., the base station located 
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in the company offices carries the antenna atop one of 
the 80-foot elevating towers. This height permits sending 
and receiving messages over distances well beyond the 
normal trade area served by Sullivan. 

“Each of these 7-cubic yard concrete trucks,” Sullivan 
points out, “cost us $16,000, and to install the radio 
equipment on each unit represented an additional in- 
vestment of around $550. But consider the saving. It 
allows our dispatcher to sit at a desk and quarterback 
all our trucks to jobs, from job to job, and back to the 
plant, with no lost time. Important messages are now 
received in seconds instead of hours; messages concern- 
ing job conditions, yardages needed to complete jobs, 
equipment casualties and lost drivers, are reported in- 
stantly and enable prompt action to follow.” 

“And the 2-way radio is a boon to producer and build- 
er alike. It has enabled us to do a volume of pouring 
that would require at least another $16,000 truck. And 
since the builder can make immediate contact with our 
office via the radio on the truck at his job, he can make 
instantaneous changes in his order, or can request ad- 
ditional urgently-needed mix, for we can immediately 
shift any over-mix to another job, or move a driver who 
has a part load left over to the builder who needs the 
extra mix, and the customer is happy.” 

Perhaps the most significant saving to the builder 
comes in using the mixer truck’s two-way radio to advise 
Sullivan’s office how much yardage will be needed on 
the last load to complete the job. Formerly the truck de- 
livering the next-to-last load had to go all the way back 
to the plant, a very considerable distance at times, ad- 
vise the batcher how much concrete would be required 
to complete a particular job, then load up and make the 
lengthy trip again. Under the new system, the amount 
needed for the last load is sent by radio from the job 
to the plant and usually it is possible to load this order 
immediately into another truck and send it right out to 
the job, thereby saving the builder and a costly concrete- 
placing crew as much as an hour’s time. 

In cases where a builder over-orders, it is now pos- 
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sible to find out in minutes, from trucks at other jobs, 
if this extra concrete can be used there. Thus, the orig- 
inal customer is credited with what was not used on his 
construction, and this often amounts to well over $100 
on just a single truckload. 

Because of the serious inroads of termites in wood 
used in Florida buildings, the trend of construction in the 
Sunshine State is naturally towards concrete, especially 
since Sullivan’s territory has available a good supply of 
sand and rock of local origin. In addition, concrete-con- 
structed buildings enjoy a better resale value, especially 
since concrete is so much more impervious to moisture 
penetration than is wood in this rain-ridden climate. 
These factors, coupled with Sullivan’s action in equip- 
ping his trucks for fast, economical service, have sky- 
rocketed Modern Builders Supply to eminence in the 
concrete field in the years since 1943, when the ex-major 
leaguer started his company in this circus city. 

For example, a contractor’s forms may suddenly give 
way, particularly if he happens to be a graduate of to- 
day’s “How-To” school. A fast talk from driver to driver 
to office, like the famed baseball play of “Tinkers-to- 
Evers-to-Chance”, solves his problem without loss, as the 
truck speeds off to another job. 

A sudden downpour may make it impossible for a 
builder to place the concrete he’s ordered and which is 
in the truck at his job. It can happen in this area that at 
the height of the concrete pouring season, a torrential 
rainstorm strikes, and power failures knock out all base 
station equipment. The dispatcher would then be com- 
pletely in the dark, especially as to the whereabouts of 
the truck fleet, since phone lines would go dead. 

Faster than the concrete could harden in the trucks, 
Sullivan, a former communications officer in the armed 
forces, could use one lone radio-equipped truck to keep 
in touch with the truck fleet during the possible emer- 
gency. In such cases, the radio system could pay for itself 
in one storm. 

At times of mechanical failure of truck units, a fully- 

(Turn to page 42) 


© LEFT: Owner Sullivan is able to talk directly to his 
truck drivers to work out quick, on-the-spot solutions to 
problems that come up on the job or in transit. BELOW: 
One of the important reasons the company gets big jobs, 
like this multi-million dollar shopping center, is the kind of 
service made possible by 2-way radio. 
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*”Hurricane-Tested” DARACONE 
*New Uses for DARAWELD 


We nave always been proud of the 
excellent water repellency displayed by 
brick masonry after it has been prop- 
erly treated with DARACONE. There 
are literally hundreds of installations 
that have attested to its premium per- 
formance. But I never expected to see 
the terrific forces of nature turned 
loose on a DARACONE-treated build- 
ing such as was experienced in East 
Providence, Rhode Island, in the past 
two years. 

Cabot, Cabot & Forbes built an 
office, warehouse and manufacturing 
plant for Dupont. As there was severe 
water penetration of the walls even 
during light rain storms, all the brick 
masonry was treated with DARA- 
CONE. Then along came Carol, the 
first of two severe hurricanes to strike 
the New England coast that year. Wind 
velocity reached 90 miles an hour — 
accompanied by torrential rains. Al- 
though the interior walls were inspect- 
ed several times during the storm, they 
were dry. The DARACONE did what 
it was intended to do: it repelled the 
wind-driven water. 

It wasn’t too long before the building 
was again subjected to harsh treatment. 
Hurricane Edna — with 70 miles per 
hour winds — struck Rhode Island 
and deposited almost 6” of rainfall in 
three hours. Then during the summer 
of 1955, two more hurricanes—Connie 
and Diane — repeated the story, with 
the same high wind and terrific rainfall. 
In each case DARACONE’s perform- 
ance was the same: there was no 
masonry leakage. 

To me, this is convincing evidence 
of the excellent job of water repellency 
that a premium silicone-base material 
like DARACONE can do for brick 
masonry. 


Ory 





I Hap an interesting talk the other day 
with one of our German consultants 
from Frankfurt, Germany. He told me 
about some of their interesting uses for 
DARAWELD. As an integral admix- 
ture for gypsum and lime plasters, it 
increases adhesion and improves the 
finishing properties. Because of the 
excellent water-resistance of DARA- 
WELD, this use is particularly desir- 
able in confined areas where warm, 
moist air or steam prevails. The 
amount they use is roughly 8 to 10 
per cent of DARAWELD by weight 


of the plaster. When this amount is 


added, the internal cohesion of the 


plaster is much greater; also there is 


an improvement in the adhesion of the 
plaster to the brown or scratch coat. 
Water resistance of the plaster is im- 
proved, and bond of new plaster to 
old is substantially increased. 


Here is another new application for 
DARAWELD. This same consultant 
told me that they quite often suffer 
excessive dusting due to the inadequate 
curing of concrete floors. Of course, 
we also have this situation in this 
country. They have used very success- 
fully as a corrective, a one-coat appli- 
cation of DARAWELD which has 
been diluted one-part of DARAWELD 
to one-part of water. This means two 
gallons for one — a really economical 
coverage. We have tried several sec- 





tions of our floors here at Cambridge, | 


and it appears to be a good dust-pre- | 


ventive measure, resulting in a clean, 
dust-free floor at all times. After paint- 
ing the DARAWELD on the floor, the 
surface takes on a slight sheen that is a 
decided improvement over the old sur- 


face. It was ready for foot-traffic in less 


than 48 hours. 


DEWEY and ALMY CHEMICAL COMPANY 


Division of W. R. Grace & Co., Cambridge 40, Mass. 


Offices or Subsidiaries in principal U. S. cities, and in Buenos Aires, 
Copenhagen, Hamburg, London, Melbourne, Milan, Montevideo, Montreal, Naples, Paris, Séo Paulo, Wellington 
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loaded truck, stranded on some iso- 
lated back road without this modern 
means of communication, could easily 
mean a load of concrete that has to 
be removed by means of a costly 
chipping job. 

There are many fringe benefits in 
Sullivan’s operation that are part and 
parcel of good merchandising prac- 
tice. Drivers at the pouring site can 
tell the dispatcher how much more 
mix is needed; how heavy a load 
can be accommodated without dam- 
age to lawns and forms, and special 
instructions from the customer. 


A tangible saving comes at the end 
of the day when jebs are winding 
up. That’s when the central mixer 
crew can pile up a husky overtime 
bill waiting to fill tag-end orders 
that many never arrive. Via radio, 
drivers talk to the dispatcher while 
the pour is running and if no more 
concrete is needed, the mixer crew 
can knock off without further delay. 

Telephone toll expenses are elimi- 
nated, as a secondary benefit. And 
alert drivers who see forms being 
built can radio the location to Sul- 
livan’s salesmen, who often may 
swing new business to Modern Build- 
ers Supply by personally contacting 
the contractor at the job site, at 
just the right moment to clinch a 
sale. 


“Our men have been integrated 


into a_ tightly-knit organization 
through our communications sys- 
tem,” says Sullivan. “Each driver 


feels he’s on the team. Since we're 
all on the same wave length, every 
driver and every salesman on every 
vehicle can hear everybody else. 
Every man knows he can enlist the 
cooperation of every fellow worker.” 

From this standpoint, and holding 
the view that the fleeting electrons 
help bolster his firm’s merchandising 
scope, Sullivan is emphatic in his 
statement: “The investment justified 
itself from the first.” 


Barnes & Cone Elects 
W. C. Homer President 


William C. Homer has been elec- 
ted president of Barnes & Cone, Inc., 
one of the largest producers of con- 
crete and haydite building block in 
eastern United States. His election 
was announced this week by Glenn 
C. Barnes, past president of the firm, 
who became chairman of the board 
after action by the board of direc- 
tors. Mr. Homer, for the past three 
years, has served as vice president 
and general manager of the firm. 
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MANUFACTURERS’ NOTES 





Job Site Batching 
¢ A new batching plant on wheels designed and built by Noble Company, 


Oakland, California, increases mixer truck capacity and lowers operational costs | 


on a post-flood reconstruction job at Shelton, Connecticut. The plant batches 
better than a cubic yard of concrete a minute. 


@ The T. L. Smith Company is currently erecting a new plant in Lufkin, Texas. 
The plant will service the south and southwest and in the beginning will manu- 
facture only the Smith truck mixer line. 


a ie 
COR ORATION 


Wakeman Corporation Moves 


@ Wakeman Corporation of Lakeland, Florida, distributors of Columbia block 
machines, Challenge truck mixers, Erickson lift trucks and allied products for 


the concrete and building materials industry, are now yes | moved into their | 


recently completed new quarters. Construction is almost exclusively of concrete 


masonry. All partitions are of block, and sections of the office and showroom | 


are spaced with Roman Tile. The roof is Insulrock decking on prestressed con- 
crete beams, with the exposed concrete painted. The company, which has 


served Florida, Georgia and Alabama since 1947, is headed by E. M. Wake- | 


man, president. 
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Darex 


products at work 
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DAREX AEA 


used in huge concrete 
parking apron at 
Portsmouth Air Force Base 


(Constructed for the U. S. Air Force by the New Eng- 
land Division of the Corps of Engineers, U. S. Army. 
Photo courtesy of ‘New England Construction."’) 


Imagine an air base parking apron that 
seems to extend as far as the eye can 
see! That’s the impression you get 
when you view the huge 8,000 ft. x 
1,000 ft. apron at the Portsmouth Air 
Force Base. 


This parking apron must support 
huge B-47 planes with a swept-back 


| wing span of 116 feet, a length of 107 


feet, and a maximum take-off weight 
of 200,000 pounds. It is necessarily 
immense and of the heaviest 
construction. 


The apron is surfaced with a 14-inch 
thick slab of air-entrained portland 
cement concrete, made with DarEex 
AEA. Air-entrained concrete made 
with Darex AEA places easier, finishes 
faster and better, is many times more 
durable when exposed to freezing and 
thawing. 

Write today for complete informa- 


| tion about Darex AEA, the world’s 


leading brand of air-entraining agent. 
Other Dewey and Almy Products 
for the Concrete Industry 

DARACONE — silicone-type water repellent 
DARALITE — cir entraining agent for use 
with lightweight aggregates 

DARASEAL— premium quality concrete cur- 
ing compound 


DARAWELD — water-resistant agent for the 


| interior of below-grade surfaces; also bonds 


new concrete to old 


GRINDING AIDS — for use in the manufac- 
ture of cement 


DEWEY ond ALMY 


Chemical Company 
Division of W. R. Grace & Co. 
Cambridge 40, Massachusetts 


> 
w 





FOR LOW-COST 
PRODUCTION 
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look into this 
Johnson Plant: 


oe At a minimum investment 


in equipment, this Johnson transit-mix plant 
brings you an efficient method of storing 
and weigh-batching aggregates, water and 
cement—maintains accurate quality-control 
of all materials. Step-by-Step storage bin, 
in 60 or 120 cu. yd. capacities, is divided 
into 4 aggregate compartments, arranged 
around a central cement storage tank. Ag- 
gregates are fed into bin by bucket ele- 
vator, or inclined belt conveyor (shown 
above). Cement is handled by an under- 
track screw conveyor, and vertical elevator, 
which feeds cement as needed into the 
bin, or into ground storage silo. 


All 4 aggregates and cement are accu- 
rately weighed by a Johnson Concentric 
Batcher, which discharges into transit-mix 
trucks. A Johnson Water Batcher auto- 
matically measures the exact amount of 
water for each batch. Plant also can be 
equipped with Koehring mixer for central- 
mix or concrete-products operation. For 
more information on complete plants or 
accessory equipment, contact your John- 
son distributor, or write for catalog. 


CONCRETE PLANTS + BINS + RECEIVING HOPPERS «+ 


J 
4 


For charging bins . . . stockpiling 
sond ond aggregotes, check Johnson 
wide-rehandling Clamshell Buckets . . . 
8 sizes, from Y% to 2 cv. yds. They're 
oll-welded, smooth inside and out .. . 
fast-filling, quick-cleaning. Mongoanese 
cutting edge toughens with use. Other 
types ond sizes up to 3 cubic yards. 


. 5 . - . . . . . . . . 


To: C. S$. JOHNSON CO., 
Chompaign, Ilinois 

, _ (© Tronsit-Mix Plonts 
ee Se (0 Clamshell Buckets 
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ELEVATORS + SILOS + BUCKETS 


MANUFACTURERS’ NOTES 





Yale Branch Managers 


The materials handling division of 
The Yale & Towne Manufacturing 
Company has announced the appoint- 
ment of two branch managers. J. 
Russell Manning, formerly Cincin- 
nati branch manager, has _ been 
named manager of the sales and 
service branch serving the Detroit 
and Lower Michigan Peninsula. L. 
W. Goldenson has been named man- 
ager of the San Francisco sales and 
service branch. 


Public Relations Manager 


George P. Cun- 
ningham has been 
named manager 
of advertising 
and public rela- 
tions for the Sy- 
mons Clamp & 
Manufactur- 
ing Company, 
Chicago, Illinois, 
according to John 
Symons, sales 
manager of the firm. Mr. Cunning- 
ham replaces James Norris, who is 
now Symons’ sales representative in 
the Minneapolis area. 


G, P. Cunningham 


Heads Service Department 


The appointment 
of K. R. Chan- 
dler as_ service 
manager for the 
Koehring Com- 
pany, Milwaukee, 
Wisconsin, was 
announced re- 
cently by John 
S. Conway, vice 
president of sales. 
In his new post, 


rf 


K. R. Chandler 
Mr. Chandler succeeds G. N. Nelson 
who retired recently. Mr. Chandler 
joined the Koehring Company’s en- 
gineering staff in 1948. 


Floating Brick Display 


Medusa Masonry Paints, Balti- 
more, Maryland, recently began ship- 
ping a new floating block display to 
its dealers. This display is based on 
the principle that a porous block or 
firebrick coated with Medusa ma- 
sonry paints will float in water, while 
an uncoated block will fill with water 
and sink. The display is constructed 
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in such a way that it invites a 
shopper to make the “floating block” 
test while in the store. The eye-level 
display stands about 67 inches high 
and is constructed mainly of strong 
wire rod, with printed metal signs. A 
wire rack about half way down holds 
coated and uncoated block, with 
pockets at the side for customer 
literature. 


Chain Belt Promotions 


Two promotions at Chain Belt 
Company, Milwaukee, Wisconsin, 
were announced recently by A. R. 
Abelt, vice president-sales. Appointed 


W. B. Marshall G. H. Pfeifer 
to the new position of manager- 
market development and sales train- 
ing is W. B. Marshall, formerly sales 
promotion manager. The newly 
created position of manager-sales pro- 
motion and advertising will be held 
by G. H. Pfeifer, formerly advertis- 
ing manager. 


Master Builders’ Film 


An informative colored film en- 
titled “The Man With The Trowel” 
shows how better, uniform quality 
concrete is being produced through 
improved control of water, air and 
rate of hardening. Beautiful color 
photography is combined with the 
most modern visualization techniques 
to make it an outstanding picture. 
Thirty minutes long, the film is avail- 
able for private showing to groups. 
Requests should be addressed to The 
Master Builders Company, Division 
of American Marietta Company, 
Cleveland 3, Ohio. 


G. M. Friel Succumbs 


George M. Friel, president of the 
Anchor Concrete Machinery Com- 
pany, died recently. Mr. Friel was 
considered by many in the industry 
as the dean of concrete block ma- 
chinery salesmen. He became identi- | 
fied as sales manager or in some 
other sales capacity successively with | 
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Close Quarters? 
Get a HYDROCRANE! 


y 


Here's how Hydrocranes turn tight spots into profitable jobs. This 9-ton 
H-5 sets concrete floor slabs for a midwestern commercial building. 


When close-quarter jobs get you in a corner, you can depend on a 
Bucyrus-Erie Hydrocrane to get you out — and at a profit. 

This compact all-hydraulic truck crane with its extremely short tail 
swing squeezes into narrow passageways, edges close to obstructions, yet 
swings clear and spots loads right where you want them. You can raise 
or lower the boom so as to dodge obstacles, as you swing, without losing 
an instant of time in cycling. 

And the telescoping boom gives you an extra close-quarter advantage. 
By extending or retracting boom, the operator can miss columns or wires 
and extend his reach so as to pick or place loads — without moving 
the crane an inch! 

Bucyrus-Erie Hydrocranes are now available in two fast-working, 
fast-traveling sizes—4-ton Model H-3 and 9-ton Model H-5. Your 
Bucyrus-Erie distributor will be happy to demonstrate on your job, 


BUCYRUS 
ERIE 


SOUTH MILWAUKEE 
WISCONSIN 











the Anchor Concrete Machinery Com- 


pany, Consolidated 


chinery Company, Besser 


turing Company, Stearns Manufac- 


turing Company and, at the time of 


his death. with the Gene Olsen Cor 
poration 


Will Expand Hyster Plant 


Hyster Company, industrial lift 
truck and tractor equipment manu- 
facturer, will erect a $150,000 fac- 


tory addition in Peoria, Illinois, for 


Concrete Ma- 
Manufac- 


MANUFACTURERS’ NOTES 


expansion of facilities there, accord- 
ing to a recent announcement by 
Eugene Caldwell, vice president and 
rew addition, 
to be of steel and masonry construc- 
tion, will add approximately 25,000 
square feet to present plant facilities. 
Construction will start in June and 
completion is scheduled for Novem- 
ber of this year. 


general manager. The 


Blaw-Knox Anniversary 


Blaw-Knox Company, Pittsburgh, 


DUAL LEVER CONTROL 


STARTS POUR 
STOPS POUR 


“yd 


WILLARDS 





THERE’S NO SPILLAGE WITH A WILLARD and no trouble 
placing concrete in small forms because Willard’s “Dual Lever 
Control” starts and stops the pour instantly —can place a cupful 


or a full load. Two simple levers 


a combination clutch and gear 


shift lever and a combination throttle and drum brake lever—are 
centralized at the left rear of the truck. Duplicate throttle and 
drum brake lever is located at left front near pedestal tank. 

For extra payloads and for easy positive control, see Willard 
5-6 C.Y. Truck Mixers. Note their low center of gravity . . . short 


wheelbase mounting. . 


. and many exclusive features. Drum drive 


is by Chrysler-6 engine with fluid drive. 
See your Willard dealer or write for bulletin. 


Manufactured in Los Angeles, California and Galion, Ohio 


WILLARD CONCRETE MACHINERY SALES COMPANY 
11700 WRIGHT ROAD, LYNWOOD (LOS ANGELES COUNTY), CALIFORNIA 


Member: T.M.M.B. 


WILLARD TRUCK MIXERS 








Pennsylvania, marked the 50th an- 
niversary of its founding on March 


12. 


Cleaver-Brooks Appointment 
The Cleaver- 


Brooks Company, 
Milwaukee, Wis- 
consin, recently 
announced the 
appointment of 
Robert E. Sulk- 
van as a super- 
visor of a newly 
formed sales de- 
partment han- 
dling the sale of 
commercial heating boilers. Prior to 
his appointment Mr. Sullivan was as- 
sociated with the Mt. Hawley Manu- 
facturing Company. 


R. E. Sullivan 


Bergen Starts Modernization 


Bergen Machine & Tool Company, 
Inc., Nutley, New Jersey, has com- 
pleted one phase of its streamlining 
of its Hackettstown, New Jersey, 
plant. The work was undertaken to 
increase production of Tri-Matic 
block machines and _ accessories. 
Among the things done to date are 
painting of building outside, inside, 
painting of machinery in soft pastel 
colors to reduce eyestrain, enlarged 
tool-crib facilities for easy access to 
tools, and more efficient arrangement 
of machines in tooling and assembly 
department. 


New Dealers Named 


Champ Corporation, El Monte, 
California, has announced three ad- 
ditional dealers for their entire line 
of five fork type lift trucks: Western 
Machinery Company, Salt Lake City, 
Utah; Western Machinery Company, 
Phoenix, Arizena and P & W Farm 
Machinery, Des Plaines, Illinois. 


Named Representative 


The Cleaver-Brooks Company, Mil- 
waukee, Wisconsin, has announced 
the appointment of the R. F. Mac- 
Donald Company, San _ Francisco, 
California as manufacturers’ repre- 
sentative for the sale of Cleaver- 
Brooks boiler equipment. The com- 
pany’s territory will include the 
northern half of California and the 
western half of Nevada. 


May, 1956—CONCRETE 





BAUGHMAN CONVEYORS COST LESS! 


Ideal plant location, the economies of production-line manufacturing, the 
money-saving skills that come from years of specialized experience — these and many 
other factors combine to make possible the well-known Baughman line of conveyors 

. the line that offers so much for less. For example: 


BELT & BUCKET 
ELEVATOR 


Sectional "job-fitted" construction. 
Spaced buckets. Bucket widths 
from 9" to 15"... lengths from 
20° to 60°. Capacity of 50 tons 
per hour for 100-lb. material with 
11" x 6" x 6" buckets. Write for 
Bulletin A-392. 


a Ze 


PORTABLE TROUGHED 
BELT CONVEYOR 


Standardized and “job-fitted" to match your 
needs . . . belt width 16" to 30" 


“= 
‘—— st ha 


- 


. lengths 
— 18° to 46’. Powered by gasoline or electric 
motor. Write for Bulletin A-296. 


“BAUGHMAN — the Thriftiest Name in Material Handling” 
BAUGHMAN ‘“‘HI-SPEED’’ CONVEYORS 


® Troughed belt ® Stationary or Portable 
® Screw & Spiral ® Standard or Custom Made 


BAUGHMAN MANUFACTURING CO., INC. 
102 ARCH STREET © JERSEYVILLE, ILLINOIS 


1 


the floors and roofs? Concrete Filler, 
on a Besser Vibrapac, make it re 
ENTIRE structure to be. fire-safe and — 
permanent ...at LOW COST. 


BESSER VIBRAPAC 


Concrete Filler Block are made on a Besser Vibrapac... 
the same dependable machine that produces._high quality 
concrete load bearing block for walls. And the same 
Plain Pallets are used. All types of filler block can be Vibrapacs are 
made in various sizes to coordinate with other modular 1 ae ‘te versatile. They moke ALL 

' types and sizes of block on 
materials and for all load conditions. Block plant oper- ' 3 M™ ONE set of Plain Pallets, Fully 
ators can materially add to their profits by supplying their ol : eee ee ee ee 

. pa e > m ’ inis 

customers with BOTH wall and floor units. For further Satie. Din made Wtles. 
facts, contact your nearby Besser representative, or write: ~~ 


| BESSER COMPANY « Complete Equipment for Concrete Block Plants * Alpena, Michigan, U. S. A. 


A 8585-),-H 
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You’re in the picture... 


in the Portland Cement Association’s adver- 
tisements month after month in leading farm 


papers and home magazines. These ads: 


], Tell of the beauty, economy and structural 
. 


advantages of concrete masonry. 


? Presell prospects in your area on concrete 
. 
masonry houses and farm buildings. 
3 Direct the prospects fo you for more in- 
5 ; 


formation and assistance. 


When these prospects call, help them with 
their plans and problems. They will appreciate 
receiving the names of architects, builders and 
financing organizations experienced in concrete 
masonry construction. Such assistance helps 


turn inquiries into sales. 


To have as many prospects as possible call- 
ing on you, make it a practice to mention, by 
page and magazine name, the current PCA 
ad in your own newspaper, radio, television or 
direct-mail advertising. Explain that your 
plant is local headquarters for concrete masonry 


construction information. 


Tying in with PCA ads and following through 
with helpful service helps increase business. 


PORTLAND CEMENT ASSOCIATION 


33 West Grand Avenue ae 10, Illinois 


1 oyte 








1074 


nes Guide Qeeue Gate d ten Cement Black 


“A guide 
for choosing 
concrete colors 


For producers of split blocks, patio blocks, 
concrete blocks and other colored concrete products. 


Manufacturers of colored concrete products 
agree... The pigments they use must have 
these 3 important qualities: 

1. A high degree of tinting strength when 

added to the mix 

2.Color uniformity year in, year out 

3. The ability to incorporate easily 
Manufacturers also require a pigments sup- 
plier whose technical department is capable 
and cooperative, whose shipping service is 
prompt and dependable. 

Point for point, REICHARD-COULSTON qual- 
ity-controlled pigments and dependable serv- 
ice meet all these requirements ! 

The shades shown above are just 5 of the 
many concrete colors manufactured by 
REICHARD-COULSTON. Included are yellows, 
buffs, maroons, grays, reds. 

For a free color card, fill in and mail the 
coupon. Act now. 

GENERAL RECOMMENDATIONS: PASTELS 

(Split blocks and similar products), 2-4 lbs. for 

each bag of cement. DEEP SHADES (Patio 

blocks, concrete blocks, etc.), 6-8 lbs. for each 
bag of cement. 


Reichard-Coulston, Inc. 


1S EAST 26th STREET, NEW YORK 10, N.Y. 


Warehouses in principal cities; factory: Bethlehem, Pa. 
Over a century of manufacturing and service 


Natural = 2 Synthetic 
e = 


REICHARD-COULSTON, Inc... 
15 East 26h St., N. Y. C. 10 e 


Gentlemen: Please send me a free card_of 
REICHARD-COULSTON concrete colors. 


Title 
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BOOK REVIEWS 





ANALYSIS OF SYMMETRIC CYL- 
INDER SHELLS. By John McNamee, 
Ph.D., British Information Services, 
30 Rockefeller Plaza, New York 20, 
New York, 85 pages, $2.25. 


Thin-shell roof construction is now 
generally accepted as a specialized 
structural form capable of providing 
large well-lighted floor areas unin- 
terrupted by loadbearing columns. 
This book gives an account of the 
theory of thin cylindrical shells for 
those who are approaching the sub- 
ject for the first time. The ‘applica- 
tion of the theory to the stress-an- 
alysis of reinforced-concrete  struc- 
tures is illustrated by detailed nu- 
merical examples. The text is pre- 
sented in lecture form as originally 
given at Liverpool University. 


THE TECHNOLOGY OF CEMENT 
AND CONCRETE, By Robert F. 
Blanks and Henry L. Kennedy. John 
Wiley & Sons, Inc., 440-4th Avenue, 
New York 16, New York, 422 pages, 
$11.00. 


This is the first part of a projected 

two volume work. In logical order 
and in clear, simple language, it cov- 
ers the known facts about the ma- 
terials used in concrete and examines 
the concrete making qualities of these 
materials. Main emphasis is on port- 
land cement and aggregates and in- 
cludes one of the most detailed dis- 
cussions of portland cement available 
anywhere. 
DESIGN OF PRESTRESSED CON- 
CRETE STRUCTURES. By T. Y. Lin. 
John. Wiley & Sons, Inc., 440-4th 
Avenue, New York 16, New York, 
456 pages, $11.50. 


This book covers all phases of pre- 
stressed concrete structures empha- 
sizing American and con- 
ditions. Simplic:ty marks the presen- 
formulas, tables and 


methods 


tation, and 
graphical methods are so introduced 
that both preliminary and final de- 
signs can be made with ease. About 
60 examples, each dealing with a 
specific point concerning the design 
of prestressed concrete, are included. 
The cost of prestressing in the United 
States is also considered and _ pre- 
stressed lift slabs and pretensioning 
products are described. 
PRECAST CONCRETE. By Dr. Kurt 
Billig. D. Van Nostrad Company. 
Inc., 120 Alexander, Princeton, New 
Jersey, 341 pages, $7.50. 

The first part of this book 


with fundamentals and general data. 


deals 


such as methods of design, processes 
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of production and treatment of pre- 
cast concrete, its transport and erec- 
tion, and the efficiency of prestressed 
concrete. The second and third parts 
discuss a wide range of precast struc- 
tural members and the various 
methods of joining them. The fourth 
part is a survey of structures erected 
from precast members, or combina- 
tion of such members with cast-in- 
place concrete. 


SMALL PLANT MANAGEMENT. 


Edited by Dr. Edward H. Hempel. 
McGraw-Hill Book Company, Inc., 
330 West 42nd Street, New York 36, 
New York, 499 pages, $7.00. 

This book presents up-to-date 
knowledge of management techniques 
especially suited for application in 
small plants or technical service units. 
It tells how to organize, operate and 
supervise the small plant to secure 
maximum production at minimum 
cost per unit. Clear, concise chapters, 
each written by an expert in his 
special field, treat every significant 
management topic. 














Why not look the 
LINTEL 
MARKET 


squarely in the 
face... ? 





tomer you are now selling. 


If you do you'll find a sizable, 
profitable market with the cus- 


Your next step will be to ask for a thorough description of the 
KENT Lintelator. This simple, relatively inexpensive machine 
has been in successful use for several years producing lintels that 





are popular with builders. 


Lintelators are available for mak- 
ing lintels up to 8”x12”x10'8”". 
With this ingenious machine up 
to 1000 feet of lintels has been 
produced by one man in a day. 


Texture just like that of the 
blocks appeals to builders 
and they are especially 
pleased to be able to dis- 
pense with steel lintels 
which involve another 
building craft with fre- 
quent delays. 


Write for the 
LINTELA- 
TOR Bulletin 
now while 
you're think- 
ing about it. 





See KENT MACHINERY IN OPERATION 
RIGHT IN YOUR OWN OFFICE 


Just ask to have our Representative bring the Movie Projector. 





Tee WENT 


DIVISION OF THE LAMSON & SESSIONS CO. 
CONCRETE PRODUCTS MACHINERY SINCE 1925 


Canadian Distributor: Wettlaufer Equipment, Ltd., 49 Merton St., Toronto 1 2, Ontario 








MACHINE CO. °""on0 




















NEW LITERATURE 





Transit Mixer—The Westing- 
house Transit Mixer Division has just 
released a 16-page illustrated Bul- 
letin No. 256 covering the complete 
line of 1956 Westinghouse transit 
mixers. Write LeTourneau-W esting- 
house Company, Indianapolis, In- 
diana. 


Bonpinc Acent—Recently _ re- 
leased is a new pamphlet on Leplex, 


a bonding agent that permits perma- 
nent bonding of new cements, plas- 
ters and concrete to themselves or 
to other structural surfaces. Write 
Lehigh Paints & Chemicals, Inc., 
2733-63 Lehigh Street, Allentown, 
Pennsylvania. 

FLow TRANSMITTER—Specification 


sheet 248 describes the differential 
converter liquid level transmitter. 


No — the New ROCKET 
will NOT fly to the moon 


That's right 

And for the sake of 

honesty in advertising, there 

are other things the Rocket will 

not do. It will not operate 
satisfactorily under water; it will 

not quadruple your profits within 

24 hours; the Rocket’s rate of charge 
will not exceed the speed of sound. 
The new Rocket will not compete in 
the 1957 Olympics as a member of the 
interplanatory space squadron. 


\ 
But it WILL mix concrete 


It will mix it quickly and properly under the most adverse conditions. It 


will also agitate quite successfully. 


Owners (of Rockets) tell us this-mixer (1) requires surprisingly little main- 


Demand the 
Badge of 
Dependability 


tenance, (2) has every ease-of-operation feature (at no extra cost). 

We honestly believe you'll agree that the Rocket is a fine mixer at a 
reasonable price that will give you better-than-average performance for a 
long, long time. There’s a Rocket to fit every Pocket(book), too. 





Hydraulic Chute Controj is 
fully automatic. Controls 
grouped for easy access. 

Aluminum Extension Chute 
attaches to 36” fold-over 


ALL THESE FEATURES aft NO EXTRA CoSsT! 
most specifications with the Positive Chain Drive, flexible 
Rocket! power, not affected by truck 


Special Alloy, abrasion re- 
eal used at all wear 


twist, road shock. 


Standard Industrial Engine, 


truck-type transmission. Re- 


addition to main chute. Total 
discharge chute: 12’ 6”. 

Electric Revolution Counter 
kit included, you can handle 


points. 


Unobstructed Hopper, for 
rapid charging, no spilling or 


waste. 


pair parts readily available. 


Three-Point Suspension, one- 
piece cast steel precision 


machined ring. 





The device operates on the pneumatic- 
balance principle, and _ transmits 
readings to receiving instruments at 
distances as great as 1000 feet from 
the point of measuring. Write Min- 
neapolis-Honeywell Regulator Com- 
pany, Industrial Division, Wayne 
and Windrim Avenues, Philadelphia 
144, Pennsylvania. 


Concrete Handling Equipment— 
An illustrated 34-page catalog con- 
tains specifications for more than 300 
items of concrete handling equip- 
ment. The colorful new catalog serves 
as a job conditions and specifications 


guide and features concrete buckets, 
chutes and hoppers, bucket attach- 
ments, powered crane hooks, collec- 
tion hoppers, carts, wheelbarrows, 
bins and batchers, bin gates, paving 
vibrators, splicing rigs and industrial 
wheels. Write Gar-Bro Manufacturing 
Company, 2415 East Washington 
Boulevard, Los Angeles 21, Cali- 
fornia. 


Concrete Accessories—Catalog 
500 describes Superior accessories 
for concrete construction. Write Su- 
Accessories, Inc. 
4110 Wrightwood Avenue, Chicago 
39, Illinois. 


perior Concrete 








MAIL THIS COUPON TODAY! 

Gentlemen: Please rush full information. prices and terms on the following 
[) New Rocket Revolving Drum Truck Mixer 

| | Hi-Lo Stationary Drum Mixer 

| ] Batching Equipment [|] Water Meters 


Moror Prorection—Construction 
features of Allis-Chalmers weather- 
protected motors for outdoor instal- 
lation are described in a bulletin en- 
(| Material Handling Equipment titled “Weather-Protected Motors for 


TRANSPORT 
N Ovtd Installation”. Bulletin O5B- 
MIXER CO. Fem. ; 7874B may he sbudiead Sec anties 


4983 FYLER AVE. ST. LOUIS 9, MO. Address Allis-Chalmers Manufacturing Com- 
Flanders 2-7800 City pany, 981 S. 70th Street, Milwaukee, 


Wisconsin. 
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made ee Block 
produced 
on a Besser 


VIBRAPAC 


: and Split on a 


BES-STONE 
Block 
Splitter 


Yes—split block is beautiful if it’s made right, using a 
Besser Vibrapac and Bes-Stone Splitter—the combination 
that gives you NEW PROFIT OPPORTUNITIES plus 
SATISFIED CUSTOMERS. Get all the facts from your 
nearby Besser Representative, or write for literature to: 


BESSER COMPANY 


Complete Equipment for Concrete Block Plants 
ALPENA, MICHIGAN, U.S.A. 


rs Sound- 


Absorbing 
A a ee 


* Lightweight * Durable 


* Firesafe * Attractive 
* Nailable 


* An Excellent 
Plaster Bond 


* Strong 


* Of High Thermal 
Insulation Value 


CELOCRETE 


LIGHTWEIGHT AGGREGATE 


No wonder Celocrete Lightweight Aggregate is 
being used by more and more leading builders and 
manufacturers of concrete products. Its big construc- 
tion advantages and economies make Celocrete the 
preferred aggregate for masonry units, pre-cast build- 
ing panels, soffit tile, monolithic floors and roof fill, 
and many other uses. 

Celocrete Lightweight Aggregate is made from 
expanded slag by a process licensed only by the 
Celotex Corporation. This exclusive method honey- 
combs every particle of Celocrete aggregate with 
tiny air cells—resulting in lightweight plus built-in 
insulation and sound-absorption value. For complete 
information write The Celotex Corporation, 120 S 
LaSalle Street, Chicago 3, Illinois. 


Another Famous CELOTEX Product 


35 
5 > —— 
| | 2 
BS = | 
. A = 


REG. U.S. PAT. OFF 


LIGHTWEIGHT AGGREGATE 


The Celotex Corporation, 120 S. LaSalle Street, Chicago 3, Illinois 
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EQUIPMENT & MATERIALS 


Hand Protectors 
CCORDING to the manufacturer. these Tufhorse 


Kant-Rip hand pads, gloves, and mittens are tough, 
soft and flexible, allow hands to breathe and are com- 
fortable to wear. They never get hard and brittle and are 
designed specifically for handling heavy, rough materials. 
Des Moines Glove and Manufacturing Company, Des 
Moines, Iowa. 





Humidity Element 


HIS electrical humidity sensing element is designed 

to meet the need for an accurate, versatile and dur- 
able relative humidity measuring device. Operating on 
a completely new principle, the element measures rela- 
tive humidity under almost any conditions and tempera- 
tures by employing a conducting plastic whose resistance 
changes according to the amount of moisture to which 
it is ex post d. El-Tronics, Inc.. 1420 Walnut Street, Phil- 
adelphia 2, Pennsylvania. 





Tractor-Shovel 
A LARGER model HO Payloader tractor-shovel has 


a heaped capacity of 214 cubic yards and a struck 
capacity of 134 cubic yards. The units are equipped 
with no-stop power-shift transmission, torque converter 
and planetary axles. A feature called torque-proportion- 
ing differential combats wheel slipping and adds greatly 
to the over all effectiveness of four-wheel-drive. The 
Frank G. Hough Co., Libertyville, Illinois. 





Mixer Carrier 


T HE Mixer-Master, a new carrier designed specifical- 


ly for transit-mixer service, is constructed to pro- 


vide balanced strength for carrying heavy loads with 
high gravity center. The unit has an all-welded 12-inch, 
3 1-pound Manten. wide-flange H-Beam frame. Tied 
laterally in six locations with braces of the same dimen- 
sions, its frame can withstand any torsional load im- 
posed in mixer service. With offset cab, 15,000-pound 
front axle, and heavy-duty overload-type front springs, 
the unit can handle the maximum legal payload. Crane 
Carrier Corporation. P. O. Box 5008, Tulsa, Oklahoma. 
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THE SMITH SEPTIC TANK FORMS 


FOR PRODUCTION OF 500, 600 AND 750 GALLONS 


This is a one piece tank, pours and strips upright. All sections 
assembled with wedge bolts for easier stripping. Handled by 
2” holes in wall directly on center of each side 19” down 
from top, this lets your hoist go down into tank and eliminates 


the need for a high rig. 


Form includes: Pouring Pan, three section septic tank lid 


pans and pick up bar for handling. Inside form has tapered 


wedge strips in each corner that slide out easily allowing 


plenty of clearance for stripping. TR K HANDLING RIG 


This is a 15 ft. all-steel body capable of hauling three 
500 gal. tanks and lids with a positive chain drive, car- 
riage and safety locking device. One man can load or 
unload tanks on unlevel ground with ease and safety. 
We use a 12-volt, 4,000 lb. Budgit Hoist that operates 
off the truck battery. We will design a body to fit your 
truck, 


WRITE TODAY FOR COMPLETE DETAILS 


COOK & INGLE CONCRETE PRODUCTS 


305 FERNWOOD AVE., PHONE 1697, DALTON, GEORGIA 








THE WHITEST WHITE 
BY ANY STANDARD 


Trinity White Portland Cement is 
whitest in the bag... whitest in the 
mix... whitest in the completed 
job. You can see the difference! This 


is a true portland cement—it works the 





same as any portland—looks much 
better. The extra whiteness of Trinity 
White has made it a favorite of 
architects. Ask your dealer 

for Trinity Brand White 


Cement when you are making 




















architectural concrete units, 





stucco,terrazzo or any other 
concrete where whiteness or 
purity of color is important. 


Yas) 
A product of GENERAL PORTLAND CEMENT CO. As white‘ g as snow 
CHICAGO * DALLAS * CHATTANOOGA * TAMPA © LOS ANGELES “yy~ 
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EQUIPMENT & MATERIALS 





Aerosol Burn Spray 
ULLARD’S F.O.B. is a new product for complete 


first aid treatment of burns. It is non-toxic, and 
non-irritating, and contains no harmful drugs. Pack- 
aged in 3, 5 and 11 ounce spray containers, its applica- 
tion is painless and sanitary. It is necessary only to 
touch the button on the top of the container, and the 
first aid treatment is completed. £. D. Bullard Company, 
275 Eighth Street, San Francisco, California. 





Mixer Truck 


T HIS new ready-mix concrete truck Model C6-407 has 
six-wheel-drive, 10,000 pound capacity front axle, 
and is capable of carrying up to 7 cubic yards of con- 
crete. The unit is adaptable to use with any type of 
truck concrete mixer. According to the manufacturer, 
the truck can haul concrete to locations inaccessible to 
conventional-drive trucks. Four Wheel Drive Auto Com- 
pany, Clintonville, Wisconsin. 








Glazed Block 


ONCRETE block incorporating terrazzo, granite 

and marble finishes in a wide range of colors can 
be produced by means of a new glazing process. De- 
tails of the process have not been announced, but the 
developer states that no bonding or veneering is in- 
volved, and that the units are ground to very close di- 
mensional tolerances. The glazes can be applied to all 
sizes and shapes of units produced on modern high- 
production block machines. Blocks, Inc., 29 Miller 
Street, Leominster, Massachusetts. 








Concrete Carrier 


54 


NEW all-wheel drive carrier, the Oshkosh Model 

18-34 6x6, was designed and built to meet contrac- 
tor’s demands for a concrete carrier which could carry 
mixers of 514 cubic yards, and more, capacity. The 
Model 18-34 6x6 provides weight distribution of 18,000 
pounds on the front axle and 34,000 pounds on the rear 
axle. Power on all three driving axles provide 6-wheel 
drive traction for on-and-off highway hauling and 
spotting loads anywhere. Oshkosh Motor Truck, Inc., 


Oshkosh, Wisconsin. 
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Stirrups, Chairs, Wire Form Hangers 
for Pre-cast Concrete Products 


“ Stirrups and 
chairs for precast 


concrete joists Stirrup and leveling 


loops for cored slabs 








Special Sizes Made on Request. Prompt Delivery All Standard Sizes. 


® Stirrups and Chairs: Designed for ease of use in the 
reinforcing of precast concrete joists, prestressed con- 
crete cored slabs and other products. 


® Wire Form Hangers: Carefully shaped to provide a 
fast method of installing formwork between joists. 


SEND for prices, literature, samples Today! 





serving the Concrete Products Industry 


PN UNTO)’ NEI 


SPRING COILING CO. 


4047 West Thorndale Ave., Chicago 30, Ill 








this new Erickson is 


AR-TIC-U-LATED 


MODEL P-7A = 7,000 Ibs. 
MODEL P-10A 10,000 Ibs, 


United by 
a joint 


IT TURNS IN THE MIDDLE— 
TAKES THE CORNERS LIKE A BREEZE 


Erickson has created a revolutionary new idea in 
platform trucks—it’s ARTICULATED—with a joint 
or pivot. bet ween platform and drive wheels. Models 
P-7A and P-10A are the units for the new and un- 
usual operations, —autoclaves, for instance—where 
you need utmost maneuverability with heavy duty 
capacity. With the ARTICULATED design, platform 
bed can be made up to 10 or 12 feet and still handle 
heavy, bulky loads with ease. These articulated 
models are in addition to the veteran Erickson P-5 
and P-7 standard models, and built with the same 
rug#.d durability. 


Write for 
literature 


i Z 
tie WORKHORSE 
} LIFT TR 

y seen 221 St. Anthony Bivd. N. E., Minneapolis 18, Minn. 
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High speed, belt driven — 





SYVTRON 
ELECTRIC VIBRATORS 


eliminate clogging of bins, 
hoppers and chutes 


3600 constant, controllable vibrations per minute 
eliminate stoppages due to arching and plugging 
Assure a fast, positive, free flow of most bulk mate- 
rials, from fine powders to coarse, heavy lumps 
wet or dry. Economical practically maintenance 
free. 


other SYNTRON EQUIPMENT | 
of proven dependable Quality. 


ELECTRIC ELECTRIC 


HAMMERS 


q 


Fast, easy productior 
ting, chipping or drilling i 
Easy to handle 


delivers full cutting power 
to blade — for fast cutting 
of wood, concrete, plastic, 
etc. 8” and 10” blade sizes cor 





crete 


Write for Complete Catalogue FREE 


SYNTRON COMPANY 


324 Lexington Avenue Homer City,Penna. 
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For the BEST in 


concrete construction 


USE 


CONCRETE 


Precast & 
Prestressed 


















EQUIPMENT & MATERIALS 








Portable Bender 


CCORDING to the manufacturer, this 

1-in-1 portable bender will cut bending 
costs in many instances up to 95 per cent. 
It bends steel flat bar up to 214-by 14-inch, 
round and rectangular steel and reinforcing 
steel bars up to and including 1-inch, steel 
pipe from 14-inch up to 114-inch, and steel, 
aluminum, and copper tubing up to and in- 
cluding 1-5¢-inch. J. B. Sebrell Corporation, 
300, South Los Angeles Street, Los Angeles 
13, California. 





Mason's Level 


Double Tee 





NEW level device which straps onto 

the back of the mason’s hand is said 
to benefit both the speed and quality of 
workmanship. It is particularly suited to 
work on chimneys, high walls and corners, 
where it is awkward and dangerous for the 
mason to reach for a conventional level. 
Handy Mason Level Company. Inc., Box 
365, Cudahy, Wisconsin. 








Fork Truck 








ICTURED here is one of a new series 

of heavy duty fork trucks with capac- 
ities from 8,000 to 20,000 pounds. The 
series, known as Models F-8R., F-1OR, 
F-12R, F-16R and F-20R, are completely 
power operated and have hydraulic shift- 
ing ballast which can be moved forward 
for extra weight on the drive wheels. 
Erickson Power Lift Trucks, Ine., 239 
St. Anthony Blvd. N.E., Minneapolis 18, 


Minnesota. 





LEAP concrete products are 
mass produced in long spans to 
standardized designs in 15 
plants throughout the United 





South America. 


the coupon below. 
T Reg. U. S. Pat. Ofc 





+ LEAP CONCRETE 
: P. 0. Box 1561 
+ Lakeland, Florida Dept 


+ Please send me complete details about LEAP Pre- ;: 


: stressed Concrete 
; Name 

: 

: Addres 

; City 





States, Canada, Hawaii and 


Send for table of loadings by filling in 





Pipe Tester 


HE Model PT-75 pipe tester has a ca- 

pacity of 150,000 pounds ram pres- 
sure and will handle pipe 84 inches I.D. 
in full 8-foot lengths. The actual width 
between the upright columns is 108 inches, 
and the maximum distance between the 
upper and lower pressure beams is 106 
inches. It can be modified for larger or 
smaller pipe on special order, and can also 
be equipped with two hydraulic rams in- 
stead of one. Forney’s Incorporated, P. O. 
Box 310, New Castle, Pennsylvania. 
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CHUTES 


VIBROLATOR S 


NMAOVE cement wert or DRY 


EFFECTIVE, QUIET, HARMLESS TO EQUIPMENT 


When you move sand or cement, wet or dry ma- 
terials—check the plus features Vibrolators offer. 
Instantly self-starting without fail, all-directional 
vibration that forbids sticking but does not harm 
equipment. Only one moving part—a steel ball— 
that needs no maintenance or lubrication. So quiet 
and reliable you'll bolt it on and forget it! 


Write for catalog. You will also receive form for describing your 
problem. No obligation! 





MARTIN ENGINEERING CO. 
155 Concord Street Neponset, Ill. 





Costs down, Profits up with 
Automatic Hydraulic Chute Operation 


MONARCH 


Manufacturers of Hydraulic Controls 


MONARCH ROAD MACHINERY COMPANY 


1331 Michigan St., N.E.— Grand Rapids 3, Mich 
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5 sHADES 


from 


1 PIGMENT 
for CONCRETE PRODUCTS 


SYNTHETIC IRON OXIDE RED 
TERRA COTTA NO. 161 


SHADE PIGMENT LBS. PER BAG OF CEMENT 


Buff . 161 Ib. 
Suntan . 161 ¥/, Ib. 
Coral . 161 1 Ib. 
Salmon . 161 1l/, Ibs. 
Terra Cotta . 161 2 Ibs. 


Write us or our nearest representative 
for working samples and more detailed information 





FRANK D. DAVIS COMPANY 


P.O. Box 292 
Meadow Road 


2704 Santa Fe Ave. 
Nixon, New Jersey 


Los Angeles 58, Calif. 


























Above: Universal Kiln Doors, Door Carrier Equipment, and Sliding 
Utility Doors at Cinder Block & 


Material Co., Indianapolis, Ind. PARTIAL DOOR SECTION 


—— oe 
‘ / 
Oe SS 





Kiln closure equipment is no place 
for tin-pan construction. Be sure 
the equipment you buy has the 





| guts to give you efficient operation fA varOe stat 


#ON) AND BACK 


and long trouble-free service, 0 
Write, wire, or phone for detailed 
information. 


“Unive rsal 


KILN DOORS and DOOR CARRIERS 
NEW Uni-Seal Door Gasket and Cement— 


All welded and riveted assembly. Complete 
internal drainage system for condensation . 


NEW Uni-Coat Rust Preventive Coating 


UNIVERSAL DOOR CARRIER, INC. 
1117 Cornell Ave., Indianapolis 2, Indiana 
“SPECIALISTS IN KILN CLOSURE EQUIPMENT—SINCE 1904” 

















STOCK MEDUSA EQUIPMENT & MATERIALS 


. 
Get this FREE 
sé 

SPECTACULAR Tachograph 
DISPLAY’ 3 T EW models of the Sangamo tachograph 
record speed in miles per hour, and 
engine revolutions per minute. Features of 
these models are durable aluminum case, 
lighted instrument face, million-mile odom- 
eter, easily set warning light and easily set 
chart. Automotive Division, Wagner Elec- 


tric Corporation, Department C, St. Louis, 
Missouri. 





Actual photo shows how porous 
MASONRY block cocted with Meduse Masonry Saw 


Masonry Paints flocts in water 


while uncoated block sinks! HE masonry and concrete cutting 

diamond blade pictured here, called 

‘ the Champion tungsten carbide diamond 

Dramatic blade, is said to cut block, tile, refractories 

. and concrete economically. The tungsten 

Evidence carbide blades are said to outwear ordi- 

nary diamond blades by 2% to 1. 

This free “floating Champion Manufacturing Company, 2028 

block” display, visi Washington Avenue, St. Louis 3, Missouri. 
ble from any point 
your store, draws 
shoppers with its 





challenge—proves to 
them tl pF: 1 . 
: ne amezm8 Carbon Monoxide Detector 


water repellent quali- 


ties a’ S ne 7e car ide ~ £ INDICATING TUBE 
s of Medusa’s . . . HIS pencil size carbon monoxide de REPLACEABLE INDICATING, TURE 4 
SENSITIVE CHEMICAL WHICH * 4 


tector, the Monoxor, shows at a glance cinertive <a es 

if carbon monoxide is present in the air Ee ae 
Special Paints for Masonry being tested in any concentration which 
could be dangerous for either occasional, 
short-time or long exposure. Fast and 
simple in operation, it instantly shows the 
presence of carbon monoxide concentra- SN, ssenazon, wi 
tion, even as low as 40 parts CO per million MOLDING THE 
parts of air. Bacharach Industrial Instru- 7 
ment Company, 7301 Penn Avenue, Pitts- 
burgh 8, Pennsylvania. 


With Medusa’s complete line, you never 
miss a sale. Portland Cement paints for 
prime coats, or exterior and interior 
finishes in attractive pastels; Rubber 
Base paints, flat or gloss, for exterior or 
interior use, in beautiful colors; Clear 
Silicone for modern water-repelling 
treatments 





SPECIAL MERCHANDISING & 
ADVERTISING ASSISTANCE 


Spectacular display is att ; - 
only one of many sales 2 iy ae Garbage Digester 
aids you get with > 5 : 
Medusa. Send for 2 HE precast concrete garbage disposal 
ag tae Pip Moe +i: Si unit pictured here can be produced 
to erchandise Specia' re : J OE al See eaae P i 
Paints for Masonry" and, - under a franchise arrangement with the 
2) “Hew to Advertise developer. It disposes of garbage by means 
Specie! Paints fer Me- of a chemical digestive process that is said 
ee ; to assure completely odorless operation. 
Davidson Company, Wilton, New Hamp- 


MEDUSA te . , | ‘ shire. 
MASONRY PAINTS ae 
Court Square Buliding * Baltimore 2, Md. 
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Septic Tank PROFITS are HIGHEST A "FIRST CLASS” DRAIN TILE 
MANUFACTURING 


when you cast with 
BUSINESS 


CARPENTER 


FORMS AND HANDLING pe 
EQUIPMENT / YO URS - — fon L Ess Tian 5 0028 


The CARPENTER system saves 4 ne 
time and labor, assures fast pro- j \ ~ 
duction of a quality product in fer Us Te! 4 You HOW ‘ 
universal demand. Using the . f f 
CARPENTER powered delivery 4 Sn ce — Write for free Book/et en — 
mm hy Fete eet = © The MARVEL DP arp \Tile Machine 
WRITE FOR COMPLETE DETAILS 
ARPENTER MANUFACTURING COMPANY: CONCRETE MACHINERY COMPANY, In. 
PHONE 2-8938 * HARVIE RD., CARRIER 94, BOX 470 * RICHMOND 23, VA. HICKORY 2, NORTH CAROL/NA 


For QUICK RESULTS 


put your problem in 


CONCRETE’S Classified Ad Section 








CONGRETE BUAIAI 
> WAULTS 


THE BEST for Buying and Selling 


Equipment, Services and Talents 


ONLY KORPAK HAS | . 
3-WAY PACKING RAGE AL 


ee <a oe 3 


Density determines quality . . . and packing determines density. : B R US H COAT 


a 
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No block machine has such packing thoroughness as the 
Korpak. Why? 

Because the cores, instead of serving only to form the voids, 
are put to work as active densifying agents. Under direct- 
connected motor power, they move back and forth 3600 times 
a minute, with each stroke serving to pack incoming material 
laterally against the mold box sides. 

Lateral packing from around 300 square inches of packing 
area is augmented by the upward pressure, with the amount 
of squeeze adjusted to fit the kind of aggregate being used. 
l-man operation . . . hydraulic movements .. . electrical con- 
trols. 2% tons of machine self-contained to occupy only 33 
square feet of floor space. 

Korpak machines are available on sale or lease-purchase. 
Write for descriptive catalog. 


Core-Packing 
Assembly 


+ a0) Se "- y 
ty : P to» Plea, tte “8Cin 
| q 7'® Qin h te oy ’ 
>t a mint HOME 
W. E. DUNN MFG. CO. : + TP 


541 W. 24th St., 
Holland, Mich. 
994 Dundes Highway, 
Cooksville, Ont. 
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CLASSIFIED ADVERTISING RATE: 


Closing date for classified advertising copy is 15th of the preceding month. 





$10.00 per column inch. 








FOR SALE 

t. mixer; new liners and blades 
Also No. 9 
pallets, standard 


440 volt 

Joltcrete 000 pressed stee 
ze 734 x 1534 3-hole 

SLATON CONCRETE PRODUCTS 
7703 Prospect Ave. 
Kansas City 30, Mo. 





FOR SALE 
One used lift truck in excellent condition with 40 
steel racks for blocks. Special price for a quick 
sale, $1,000. for lift truck and racks 
Address: Box E-6, care CONCRETE 


400 W. Madison St., Chicago 6, Ill. 








BLOCK PLANT FOR SALE 


Fully equipped with Columbia automatic 
machine in excellent condition. Can be 
shown in operation. Will sell with land 
or lease land 


C. STARKWEATHER & SON, INC. 


Beaver Dam, Wisconsin 








FOR SALE 


A 1950 model used Besser with pallet 


feeder around-the-side type, height con- 
trol, now in operation and good state 


Price, $12,000 
care CONCRETE 


of repair 
Address Box E-8 


400 W. Madison St., Chicago 6, Ill. 








FRANCHISE AVAILABLE 


Introducing the DAVIDSON LIFETIME 
CONCRETE GARBAGE DISPOSAL unit. 
This revolutionary money maker sells on 
sight, and when it's in, all the neighbors 


want one! Completely eliminates gar- 


bage men, cans, odors, flies, animal 
nuisance, etc. Write immediately for de- 


tails and exclusive franchise. 


DAVIDSON 
Wilton, New Hampshire 











COMPLETE BLOCK PLANT 
FOR SALE 
Kent Flomaster mixer; 4” and 


conveyors; Truckman power lift 
in excetlent 


Kent Blockmaker 
8” steel pallets; 
truck; Quincey air compressor. Al! 
condition and reasonably priced 


FALLS BLOCK & SUPPLY CO. 
2762 Front St. Cuyahoge Falls, Ohio 








WANTED 
SERVICE ENGINEERS 


Leading manufacturer of concrete prod- 
ucts plant machinery has openings for 
mechanically inclined men to install and 
service equipment. After ample factory 
and field training period, to work out of 
a central point of an assigned territory. 
Must be willing to travel. Car furnished. 
Excellent opportunity for qualified men. 
Liberal benefits, paid vacation, 
ance, hospitalization. Send 
resume of background with photo. All 
correspondence will be held in strict 


insur- 


complete 


confidence, and references will not be 


contacted without permission of ap- 


plicant. 


Address Box E-7, care CONCRETE 
400 W. Madison St., Chicago 6, Ill. 








Here is an opportunity for someone to 
pick up a COMPLETE PLANT CHEAP. L-3 
(2-block) Lith-I-Ber. 18 cu. ff. Stearns 
mixer. 24° by 16” conveyor. 1,500 pellets. 
4”, 8”, 12” and chimney molds. All 2- 
phase motorized and in operation until a 
month ago. Price, $2,000. 


Address Box E-5, care CONCRETE 
400 W. Madison St., Chicago 6, Hi. 











PLAIN PALLET CLEANING 


We truck our machine te your plant and 

supervise entire cl and g off 

of pallet residue. No need to shut down 

as we will keep up with production. 
EDWARD A. LOBSTEIN 

5363 Seminole Ave. Detroit 13, Mich. 
Phone: Walnut 2-1135 











FOR SALE 
Columbia automatic machine. One 


One Hydraulic offbearer. One 
1,100 3/16” by 18” by 


One 2-block 
Gravity Roll-a-way 
#25-27 cu. ft. mixer 
20” steel pallets 
LAWRENCE CONCRETE PRODUCTS 


Box 715 Winfield, Kansas 





SWAP — SELL — BUY 
Block Machines 


Stearns #7 & 9 Joltcretes $500.00 each 


(Joltcrete owners at this price buy 
one for spare parts.) 


Mold Boxes #7 & 9 
2—Stearns Clipper Strippers 250.00 each 
1—18 ft. Stearns Skip Hoist 450.00 
1—George 28 cu. ft. Concrete Mixer 750.00 
1—Continuous Mixer 150.00 
2—aAir Offbearers Stearns #7 & 9 . .250.00 each 
2—Hand Lift Trucks 175.00 each 
1—40 cu. ft. Stearns Skip Loader .1000.00 
100—Racks for cored steel pallets 10.00 each 


100,000 pressed steel pallets in stock 
(Send tracing or sample for quotation) 


WRITE ¢ WIRE © PHONE 
Mr. McCaughey 


Send in list of equipment you need. If we don’t 
have it in stock, we usually know where we can 
find it at a bargain 


GENERAL ENGINES CO., INC. 
Rovte 130 Thorofare, N. J. 
Phone: Tilden 5-5400 


150.00 each 

















READY MIX TRUCKS FOR SALE 


Two units, 4-yd. Rex mixers mounted on single 

axle Autocar trucks. $3,500. per unit. These units 

are in good condition, in operation every day 
CENTRAL CONCRETE CO. 

2231 Papin St St. Louis, Mo 











shades. 


tions on request. 


JOHN & JAY STS. 





Free For The Ashung! 
SMITHKO'S 


» 


NEW CEMENT COLOR CARD showing 22 


of our industry's strongest, distinctive 


Our 65 limeproof colors have been the standards of comparison for all 
cement applications for nearly forty years. Samples, technical brochure and quota- 


SMITH CHEMICAL & COLOR CO., INC. 


BROOKLYN 1, N.Y. 











USED BLOCK MACHINES 


Stearns Zipper—VJefferson, Wisconsin. 

Kent Blockmaker—Saginaw, Michigan. 

Two-block Van-U-Matic molds, offbearer and 

steel plain pallets. $1,500.00—Aberdeen, South 

Dakota. 

Two-biock Praschak with 4”-8”-10"-12” molds 

and pallets. $1200.00 

Stearns Clipper—Conoquenessing, Pennsylvania. 

Three-biock plain pallet bmn machine, reason- 

able—Chatham, Ont.. 

Besser K-12 with mixer, 3000 steel plain pallets 

and steel racks $2500.00 complete — Cannon 

Falls, Minnesota. 

Two-block plain pallet Multico complete with 

molds, offbearer, pallets and racks, $500.00 
—Mankato, Minnesota. 

Joitcrete No. 9 still operating—Rockford, II!., 

Durham, Ont., Canada. 

Jolterete No. 7—Quincy, Ill., Two Harbors, Minn. 

Hydro-Korpac—La Porte, Indiana. 

Flemings—Lith-1-Blocks—Columbias. 

1 also have on hand quite a supply of cored 

pallets, modular and full size, a few used mixers, 

boilers, conveyors and bucket elevators. Also | 

list a few plants that want partners with a little 

cash and lots of experience. 


MID-WESTERN CONCRETE 
EQUIPMENT CO. 


Mattoon, Illinois 
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RTD 60D MAGEE Se a eth mye Advertising necessities for CONCRETE’S CLASSIFIED 


National manufacturer is desirous of obtaining the block industry. Line 

manufacturing and sales rights on any equipment GOOD pins, twigs, corner blocks, AD SECTION 
or improvements used in concrete products plants calculators. Complete cata- 
on a royalty or outright purchase basis. Patents log on request. THE BEST for Buying and Selling 


not essential. Protection guaranteed WILL GERSON COMPANY 
Address: Box E-4, care CONCRETE 99 Deering Road Equipment Service and Talents 


400 W. Madison St., Chicago 6, III. BUILDERS Mattapan 26, Mass. 




















om IMPORT GRAY PORTLAND™~"~"-""™ 


Ce WE WiTt 


Guaranteed to meet ASTM C-150-53 Type 1 Specifications. Also import Clinker Cement 
Phone or Write for Quotations 


DESIGN ENGINEER 


Excellent opportunity for graduate mechanical 
engineer, 28 to 45, in newly formed division of 
long established expanding machinery manufacturer 
Several years experience in design of heavy ma- 
chinery desirable. Must relocate in Milwaukee 
State education, experience, qualifications and 
salary requirement in first letter 


a ee 


THE T. L. SMITH CO. 
2835 N. 32nd Street 
Milwaukee, Wis. 


| ye te” 


56 Years in the Manufacture of 


Concrete and Glass Mixers 








1400 SOUTH PENN SQUARE « PHILADELPHIA 2, PA., U.S.A. 
Cable Address: “Woodward” Telephone: LOcust 4-5600 Teletype: PH 109 


COLORS a ord ER UMREOR OMREY: GERE Ha 5 TUNES COT 


COLOR YOUR CONCRETE WITH 
LANSCO CEMENT COLORS, avail- p Re... PILE UP EXTRA PROFITSWIEPRECAST CONCRETE PRODUCTS 
able in 40 ATTRACTIVE shades. me HERE'S HOW YOU DO IT/ 


Suitable for all types of concrete prod- 
ucts. Write for our new color card, 
copy of “Suggestions For Using Ce- 


aa ee oe and for free samples $ SPLASH - BLOCKS 
Manufactured by: $ STEPPING: STONES 

LANDERS-SEGAL COLOR CO. $ CHIMNEY CAPS 

76 Delavan St. + Brooklyn 31, N, Y. $ STEP TREADS 

$ PARKING CURBS 

$LINTELS & SILLS 

E. L. CONWELL & CO. $+ WALL CAP 


Established 1894 
ENGINEERS + CHEMISTS $ DISTRIBUTION BOXES 
INSPECTORS a 


Cement, Chemical and Physical Laboratories 


eS RI 





oS A a a a a a 








Tests of Cement, Concrete, Sand, re * 6 
SILENT 


Steel, Cement Block, Cement Brick. : 
VIBRATING TABLES 


Chemical Analyses of All Commercial 
MOUNTED ON GOODYEAR VIBRO- PADS 





Products. Complete Technical Supervision 


of Central Mixed Concrete Plants. 


2024 ARCH ST. * PHILADELPHIA, PA. 











CEMENT-SPLIT STONE 


COLORS 
ALKALI AND LIME-PROOF 


Special Service to manufacturers of 
concrete products with a full range 
of colors that are Guaranteed Per- 


manent — Fadeless. Write today for 
; FOR A COMPLETE LINE OF STANDARD METAL MOLDS 


Prices. 


LAMBERT CORPORATION Unite Lo ‘ R.L-SPILLMAN CO. COLUMBUS, ONO 


HOUSTON, TEXAS * ORLANDO, FLA 
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UNUSED anwy Trucs | 


aneeon 
1990008 


WE'LL DELIVER TO YOUR MIXER 
DEALER FOR MOUNTING. 
INTERNATIONAL 

and GMC 


From Government Storage! Factory-New 
Condition! Unused and Guaranteed! 














TEL-A-SLUMP in your truck mixers 
gives you greater profits through 


in transit slump control 
With TEL-A-SLUMP in your 


truck mixers, they pour immedi- 
ately upon reaching the job with 
no costly delay to adjust slump 

that’s been done on the way. 
This in-transit slump control not 
only saves time and money, it 


Your opportunity to save! 2'2-tons, 
tandem axle, front wheel drive, 10 
forward speeds, overdrive, new snow 
and mud tires. Gives extra power 
needed for ready-mix operation. Costs 
LESS, often HALF the price of con- 
trucks! Delivered for 
your approval or sent directly to mixer 
dealer for mounting. Painted your fleet 
colors 


ventional new guesswork and _in- 


creases your customers’ confi- 
dence in your concrete. There 
are two models of the TEL-A- 
SLUMP— indicating and _indi- 
cating-recording. Write today for 
full information. 


CONCRETE CONTROLS 
C O N 


R. Pee R Be tae CO 


eliminates 


Reconditioned trucks also available 
For Specifications, Prices, Delivery: 


Phone Collect: JAckson 5-784! 
Milton Y. Toombs, Jr., Sales Manager 


Memputs Enurey 
CONSTRUCTION AND AUTOMOTIVE Company. 


EQUIPMENT AND PARTS 
766 SO. THIRD ST MEMPHIS, TENNESSEE | 


1012 EAST GENEVA ROAD 
WHEATON’ @ _— ILLINOIS 


























Reconditioned FORK LIFTS ESTIMATING MADE sage | cat Qochiere 
a For QUALITY 





Building 
Estimator’s 
Reference 
Book 


By Frank R. 
Walker 


Postpaid $12.00 Backed by over 45 

years of reliable 

service, the QUINN ; 

Heavy Duty form is recognized as the 


SAVE MONEY! GET 


The new Twelfth Edition, revised and re- 


NEW GUARANTEE 


Good as new! We, as country’s 
best qualified equipment dis- 
tributor, guarantee it! 2,000 to 
15,000 lb. models with solid or 
pneumatic tires; any size; lift- 
ing height. Clark, Towmotor— 
Moto Lift, Ross and Hyster. 


Write for prices, delivery, 
information. 


Memputs Eourpmes) 


CONSTRUCTION AND AUTOMOTIVE . omfiang,. 
EQUIPMENT AND PARTS 


766 SO. THIRD ST MEMPHIS, TENNESSEE 
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written, contains latest estimating and cost 
data on everything that goes into building 
construction, from foundation to the finish- 
ing coat of paint. It can be used in any 
locality, regardless of local prices or wage 
scales. 

FREE—VEST POCKET ESTIMATOR 
With Building Estimator’s Reference Book— 
THE NEW VEST POCKET ESTIMATOR. 
Contains 220 pages of up-to-the-minute 
estimating and cost data in condensed tabular 
form. 


ORDER YOUR COPY FROM 


Concrete Publishing Corp. 


Book Department 
400 W. MADISON ST., CHICAGO 6, ILL. 








STANDARD design and the finest concrete 
pipe form everywhere. Used in making pipe 
by vibration, spading or tamping. Sizes for 
pipe from 10” to 120° and larger. Tongue 
and groove (as shown) or bell end pipe in 
any length desired. If your pipe orders 
specify extra large sizes, odd shapes or un- 
usual lengths, there’s a Quinn form made to 
produce the finest pipe at lowest possible cost. 
Also Manufacturers of 
QUINN CONCRETE PIPE MACHINES 


r@@ CATALOG 


Tilustrates our complete line 
of equipment. Contains pages 
of valuable tips for the con- 
crete pipe manufacturer. 
Write today for your free 
copy and estimates. 


a 
IRON WORKS 
CEPCAA WIRE & IRON Wi 
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odson’s 
igest 


A new world’s record 
in concrete-block production 


Dropped in on Jim Carson the other 
day. Jim owns a concrete-block plant, 
and also turns out a few specialty 
items. He started right in kidding me, 
like he always does. 

“Tell me, Dod,” he said, “we’re 
always developing new products and 
methods in the concrete business. How 
come you never have anything new 
in Calcium Chloride?” 

“As a matter of fact, Jim,” I said, 
“IT do. You can now get Calcium 
Chloride in pellet form. Our pellets 
are concentrated, so four bags of 
pellets will do the work of five bags 
of flake. It’s easy to use, and... ” 

“That is news,” Jim broke in, en- 
thused. “That will mean less storage 
space for me, and my men will be 
able to handle it faster.” 

“And don’t forget the benefits you 
already get using Calcium Chloride,” 
I reminded him. “Higher early strength, 
built-in curing... ” 

“And Calcium Chloride reduces 
breakage and gives me better looking 
products, too.” Jim proceeded to illus- 
trate this last point by taking me out 
to look at some of his products. 

“T made ten of these in ten days,’ 
Jim said proudly, pointing to a row of 
garbage receptacles. 

I saw a chance to do a little kidding 
myself. “Not bad,” I agreed, “but a 
place I was at last week turns out 20 
of them every week.” 

Jim led me over to some rows of 
concrete pipe. “There are 100 units 
here,” he said, “and I turned them 
out in four days.” 

“Not bad,” I admitted, “but this 
other place turned out 200 units in 
three days.” 

I could see the determination form- 
ing in Jim’s face to stop this. He led 
me to a huge pile of concrete block. 
There must have been 3000 of them. 

“Very impressive,” I said. “How 
many blocks are there ?” 

Jim looked at them, scratched his 
head, and pretended to be surprised. 
“T don’t know,” he said. “They weren’t 
here yesterday!” 


’ 


—L. D. Dopson 


P.S.— You'll want to get the complete 
story on the use of Wyandotte Calcium 
Chloride pellets in concrete. For complete 
information, just drop me a line, stating 
your applications. Wyandotte Chemicals 
Corporation, Wyandotte, Michigan. Offices 
in principal cities. 


Wyandotte 


CHEMICALS 
MICHIGAN ALKALI DIVISION 
HEADQUARTERS FOR CALCIUM CHLORIDE 
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ZOOWMS 


When you put Cleveland form vibra- 
tors on the job. 


@ adjustable vibration force 


quick-connect portable mounting 
brackets 


@ easy to maintain, only one moving 
part 


@ wide range of sizes, air or electric 


Write today for a complete catalog 
and price list. 


Air or Electric 
Portable or Permanent 


Silent or Standard 





lial 


CLEVELAND 
VIBRATOR 


COMPANY 


2708 Clinton Ave. @ Cleveland 13, Ohio 
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AND YOU USE JUST ONE TABLESPOON OF XL-100 
PER BAG OF CEMENT! 


WHAT WILL IT DO FOR YOUR BLOCK — WHY ? 


Gives block a smoother, WHITER appearance 
Reduction in abrasion i“ Saves time 


Sharper edges Reduces culls 


WHAT WILL YOU GAIN — WHY? 


128 tablespoons per pound compared to 44 
tablespoons per pound of competitive ma- 
terials. 


Greater activity in each tablespoon compared 
to competitive materials. 


i Costs '/ac per bag of cement. 
Save freight! One 85 pound drum of Forrer’s 
XL-100 gives you as much plasticizer as 300 


pound drum of competitive materials. 
i“ Easy to use—each drum has measuring units. 


WRITE TODAY FOR FREE SAMPLE AND SPECIAL 





YOU TOO CAN SAVE! 


YES SIR! HUNDREDS OF BLOCK PLANTS ALL OVER THE COUNTRY ARE USING AND SAVING ON 


FORRER’S XL-I00 POWDERED CONCRETE PLASTICIZER 
3 TIMES THE VOLUME PER POUND 


IN XL-100 CONTAINER COMPARED TO OTHERS — YET COSTS NO MORE! 





FORRER’S 85 REGULAR-100 
POUND DRUM POUND DRUM 


Forrer’s XL-100 Powdered Concrete 
Plasticizer is a Dry-Hydrated Powder 
with wetting and dispersing agents. 
XL-100 is a mew process developed 
to give a greater amount of material 
per pound, plus increased activity. It 
will give you up to 3 times the plas- 
ticizer to the pound compared to 
competitive products. Its manufacture 
is rigidly controlled in order to main- 
tain the high quality of the compo- 
nent parts. 


REMEMBER —— YOUR DOLLAR GOES 
3 TIMES AS FAR WHEN YOU BUY 
XL-100 





INTRODUCTORY OFFER DETAILS 


ASK ALSO FOR SAMPLES OF: rorrer’s KLEEN-MIX © FORRER’S CONCENTRATED FORM OIL 
FORRER’S INTEGRAL WATERPROOFING PASTE 





FOR 30 YEARS IT’S BEEN WANTED: Manufacturer's Representatives — Many States Open — Write 

















Orrer 5 ovision of SPRAY-O-BOND CO. 


PRODUCTS FOR MASONRY 2225 N. HUMBOLDT AVE. 





MILWAUKEE 12, WIS. 
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DON’T “BREAK’’ BLOCK 


POORER SHS SH SMH TAHT 


Laiti ee: 7 


FORTY 


“FLOATING —_ ' 
ACTION” JAWS FEATURE forty “‘float- 
* ’ ing action” knives* which simul- 
KNIVES taneously make perfect contact, 
top and bottom, even against ir- 
regular blocks. Knives close with 

equal pressure. 


The newest addition to the Stearns line of 
concrete products plant equipment is a block splitter. It is engi- 
neered with a revolutionary principle of forty ‘floating action’’ 
knives which simultaneously make perfect contact, top and bot- 
tom, even against irregular block, then close with equal pressure 
to produce true cut blocks of uniform size. This exclusive principle 
practically eliminates culls, as the blocks are split by equalized 
pressure and not struck in the conventional manner. 


. ; ; dans . Completely hydraulic in operation, solenoid actuated valves 
UPPER HEAD ASSEMBLY eT “ ‘ 
and splitting table ase guided by initiate each of the five separate operations in sequence to perform 
antifriction bearing roller guides. a complete automatic splitting cycle. The rate of production is 
Block guides are easily adjusted automatically controlled with a range of from six to twelve 
for all diagonal and special angle complete splitting cycles per minute for straight line cuts, and 
eis ade ak a — alae will accommodate block up to 8 in. in height and 24 in. in length. 
a = Easily set for semi-automatic operation for all angle and special 
cutting. Write today for full particulars and illustrated folder. 


STEARNS 


MANUFACTURING COMPANY - INC. 
ADRIAN, MICHIGAN, U.S.A. 


COMPLETE CONCRETE PRODUCTS PLANT EQUIPMENT 








now | a ee oe gives you 


















































Upper drawing shows swinging strip- 
per shoe contacting thick beveled di- 
vision plate, ready to move to right 
— to contact stationary stripper shoe 
— to produce a block with U.P.T. 


Lower drawing shows swinging strip- 
per shoe—after clearing higher core 
plote — and contacting stationary 
shoe — ready to strip U.P.T. block. 
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FIRST IN PRODUCING A BUILDING 
BLocK wiITHUNIPRESSED PoP* 


Again Besser forges ahead with another FIRST in the Concrete Block Industry. 
This time it’s U.P.T. ... a block with Uni-Pressed Top ... entire top surface 


made smooth. Note these new U.P.T. features: 


> Block has no machine marks, whatsoever. 
All six sides are now smooth, 


Concrete under core bar—packed the same density 
as rest of block. 


packing block edges better. 


Materially reduces grinding on floor filler units — 
as block is smooth, 


> 
> 
> Higher division plate required, provides means for 
> 
> 


Makes perfect job of pressure grouting floor and 
roof planks — no weak points in center of block. 


U.P.T. attachments are available in 3 core, 2 core and 
floor & roof filler block. Get all the facts from your 
Besser representative, or write: 


gn + 
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BESSER VIBRAPAC — the fully aute 
matic concrete block machine. Produce 
high quality masonry units, of any de 
sired texture and density, at the lowes 
possible cost. 


A 8770-1PBC 





